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OUR INVENTORY IS 
YOUR OPPORTUNITY 


Here’s what you want, when you want it. Illi- 
nois R. B. Jones offers producers a winning 
combination of service, markets and speed of 
placement on unusual risks that earns both 
praise and business. If you'd like to know more 
about the coverages offered by Illinois R. B. 
Jones, ask for your copy of ‘OUR INVEN- 
TORY IS YOUR OPPORTUNITY’"’. It's yours 
for the asking. 
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-_ 
is a desire on the part of 
a person or persons to re- 
turn to the people and 
their places of business 
where they have been 
well treated..... it has 
a value”—so decided the 
Supreme Court many 
years ago. 


The people at Lumber- 
mens, many years ago, 
had a desire to establish 
an insurance relation- 
ship between policy- 
holders, agents, and 
company through which 
each would be adequate- 
ly protected and all could 
profit by the transaction. 











An important client wants coverage on Junior’s motor-scooter. 
He doesn’t want excuses . .. just insurance. And if he 
doesn’t get what he wants there is a distinct possibility that 
he will take his business somewhere else. 

It’s a common problem these days... but one that Illinois 
R. B. Jones can answer quickly and efficiently. That’s because 
Illinois R. B. Jones has unmatched facilities for placing 
coverage on motor-scooters, motor bikes and motorcycles. 

If the two-wheel trade is giving you nightmares, call on the 
well known services of Illinois R. B. Jones. 






Thus developed the Good 
Will now recognized as 
outstanding in our fields 
of coverage. 







Non-assessable, dividend paying. good 
will policies and services have been 
the mainstays of our growth. 










We suggest that you join us for your 
share of the good will—and the profit. 


Write today. 
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Salesman in Print 


Every insurance agent is kept busy doing many things besides 
selling .. . yet, selling is the life blood of his agency. That is why 
advertising material supplied by Northwestern is important to its 
agents. By pre-selling prospects it saves time and supplements the 
personal approach. Whether the need is for reminder-type adver- 
tising or direct mail on a specific coverage, Northwestern has the 
material to do the job. It is supplied free of charge with the 
agent’s name press-printed on each piece wherever possible. 

Learn more about the advantages of representing Northwestern 
by contacting our office nearest you. 


The Railroad Underpass — Vincent Van Gogh 
Courtesy of the Metropolitan Museum of Art 

Beautiful works of art perform a rare kind of 
service ... never failing to give us a “lift”... At 

Berkshire Mutual an important part of the fine art 
of doing business is the “lift” Agents get 

from the fast, dependable service of the 
Berkshire’s claim and underwriting departments, 
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\ ® HOME OFFICE * SEATTLE + WASHINGTON FIRE INSURANCE COMPANY 
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NAIC Steering Unit Deals with WC 
Commission, FTC Threat and Group Cases 


The executive committee of Nation- 
al Assn. of Insurance Agents voiced 
its support of the action of the Cali- 
fornia association in opposing all plans 
for writing workmen’s compensation 
insurance which relate commissions 
on a selective basis, directly to the ul- 
timate net cost of coverage. This ac- 
tion followed a report on the situation 
by Robert E. Battles, NAIA vice-presi- 
dent and chairman of the executive 
committee, at the executive committee 
meeting in Chicago. It is expected that 
the matter will be discussed at the 
coming meeting of National Board of 
State Directors during the NAIA an- 
nual in New York Sept. 17-19. 

The committee also instructed NAIA 
counsel to file a brief as amicus curiae 
in the forthcoming appeal of Ameri- 
can Hospital & Life to the recent de- 
cision of Federal Trade Commission 
that it has jurisdiction over accident 
and sickness insurance advertising in 
interstate commerce. The brief will be 
filed in the U. S. court of appeals at 
New Orleans. 

George S. Hanson, general counsel 
and executive secretary of NAIA, not- 
ed that National Assn. of Insurance 
Commissioners recently expressed op- 
position to this FTC assertion of au- 
thority and called upon the respective 
state attorneys-general to make their 
views known in this case. 


The theory behind the FTC majority 
decision, Mr. Hanson said, is puzzling 
to many in insurance who have 
thought that public law 15 clearly ex- 
pressed the intent of Congress that 
continued regulation and taxation by 
the states of insurance is in the public 
interest. He said the intent of Con- 
gress seemed certain in wording of 
that law to provide the FTC act is ap- 
plicable to insurance only to the ex- 
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tent that it is not regulated by state 
law. 

The executive committee examined 
with a critical eye group insurance 
plans recently proposed by several as- 
sociations and organizations for their 
members. 

The basic objections of NAIA to 
group insurance are that: 

1. The group plan is purely and sim- 
ply a consumer cooperative for the 
purchase of insurance. 

2. Group plans are unfairly discrim- 
inatory from the insurance point of 
view. These groups are not homogen- 
eous, that is to say, they are com- 
posed of individuals representing in- 
surance risks with normal variations 
and hazard. 

3. These groups very often depend 
on the good risks among them to carry 
the load for the poor risks. 

4. Another objection from the point 
of view of the members of such groups 
is that service is nearly always lacking 
in such a setup. The same may usually 
be said for quality and for much the 
same reasons. 


Maurice G. Herndon, NAIA Wash- 
ington representative, referred to the 
confused legislative picture on hous- 
ing, particularly with respect to the 
proposed bill which would establish a 
self insurance fund on _ repossessed 
properties at Federal Housing Admin- 
istration. After winning a clear-cut 
victory before the house banking and 
currency committee, he said, the ef- 
forts of NAIA and National Board to 
kill this FHA self insurance had been 
placed in jeopardy by unexpected ac- 
tion on the part of Sen. Capehart in 
introducing new legislation. 

However, he said, the association’s 
efforts will continue to be exerted to- 
ward defeating this proposed legisla- 
tion. He emphasized the excellent co- 
operation already extended by state 
associations and individual members 
in this effort. 


Mr. Herndon also referred to recent 
atomic energy insurance legislation. 
The insurance director of Atomic En- 
ergy Commission has assured him that 
the wording in this legislation, which 
states that the “facilities and services 
of private insurance companies and ad- 
justment organizations are to be used 
to the maximum extent possible in 
the settlement of claims,” does not pre- 
clude the opportunity “for agents and 
brokers to participate in this business 
through regular and established chan- 
nels.” 

In handling the insurance require- 
ments, Mr. Herndon said, the AEC will 
advise applicants for nuclear energy 
power plant licenses how much pri- 
vate insurance coverage will be re- 
quired by the AEC up to the maxi- 
mum amount of third-party liability 
now available from the atomic insur- 
ance pool, amounting to approximately 
$65 million at this time. 

The AEC, he said, will then insure 
over and above this required amount 
of private insurance up to a maximum 


America Fore Shows 
Drop in Premiums 
at Midyear 


Premiums written by America Fore 
decreased 2.66% during the first six 
months of 1956, according to a report 
released by Frank A. Christensen, 
chairman. The three fire companies 
of the group produced $73,970,311 in 
written premiums, a decrease of $5,- 
050,177 over the same period in 1955. 
Premium writings of the fire com- 
panies from direct production sources 
were insufficient to offset a shrink- 
age arising from reinsurance sources, 
which: were terminated during Janu- 
ary, and automobile classes. Fidelity 
& Casualty produced $62,847,301 for 
the period, an increase of $1,307,098. 

Reserves for unearned premiums 
reached $72,653,999 for Continental, 
increase $1,779,989; $53,413,185 for Fi- 
delity-Phenix, increase $1,139,889; $47,- 
116,997 for Niagara, increase $720,175; 
and $65,184,306 for Fidelity & Casual- 
ty, an increase of $4,352,409. 

The statutory underwriting results 
of each of the companies were Con- 
tinental $3,236,674 loss; Fidelity- 
Phenix $2,839,681 loss; Niagara $2,- 
898,299 loss; and Fidelity & Casualty 
$528,884 loss. 


By individual companies, policy- 
holders’ surpluses at market quota- 
tions as of June 30 were Continental 
$333,303,958, increase $19,844,353 over 
Dec. 31; Fidelity-Phenix $313,124,876, 
increase $21,167,586; Niagara $147,- 
764,058, increase $7,147,833; and Fi- 
delity & Casualty, $125,903,394, in- 
crease $11,494,619. 

Total assets of all companies were 
$1,303,683,441, increase $61,817,651 ov- 
er Dec. 31. The total policyholders’ 
surplus was $920,096,286, an increase 
of $59,654,392 over Dec. 31. 

On a consolidated basis, eliminating 
the duplication of affiliated companies, 
assets at June 30 were $1,030,015,989, 
an increase of $43,175,197 over Dec. 31, 
and policyholders’ surplus was $646,- 
428,834, increase $41,011,938. 

By individual companies, assets as 
of June 30 were Continental, $427,879,- 
898, increase $20,283,900 over Dec. 31; 
Fidelity-Phenix $385,136,525,. an in- 
crease of $21,460,658; Niagara $207,- 
021,111, increase $8,008,343; and Fi- 
delity & Casualty, $283,645,908, in- 
crease $12,064,750. 








of $500 million at a rate of $30 per 
year per thousand kilowatts of thermal 
heat capacity. 

Agents and brokers, though prob- 
ably few in number according to AEC, 
can participate in this atomic insur- 
ance program through their usual 
channels on the private insurance por- 
tion of atomic power plant coverage. 
Mr. Herndon advised that the legisla- 
tion provides no means for agents and 
brokers to participate in the federal 
government portion of insurance of 
atomic energy insurance unless the li- 
censee desired an agent or broker to 
do so at the licensee’s expense. 

The atomic energy insurance legis- 
lation is on the Senate and House 


(CONTINUED ON PAGE 20) 


Inland Marine 
Premiums Rise 


and Losses Zoom 


Insurers Wrote $344 Million 
in 1955, PPF, Other Classes 
Reflect Surge in Losses~ 


Premiums written in the inland ma- 
rine category in 1955 totaled $344,710,- 
839. This compares with $325,649,514 
written in 1954. The ratio of paid 
losses to written premiums climbed 
from 48.29 in 1954 to 50.19 last year 
for all lines. On the personal property 
floater, which is in the process of get- 
ting a substantial rate increase, prem- 
iums written last year totaled $51,129,- 
797 with a paid ratio of 69.97 and an 
incurred of 67.70. 

The figures, compiled by Inland 
Marine Insurance Bureau, include the 
experience of bureau members and 
subscribers, other stock insurers and 
figures reported by Transportation In- 
surance Rating Bureau. 

The blanket portion of the PPF, full 
coverage, produced written premiums 
in 1955 of $6,101,579 with a paid loss 
ratio of 71.39, and the blanket, de- 
ductible, premiums of $45,028,218 with 
a ratio of 69.78. The incurred loss 
ratios by territory include several of 
more than 100, namely Alaska, Con- 
necticut, Baltimore city and county, 
Massachusetts, Nevada and Rhode 
Island, and anumber with an incurred 
ratio larger than 75, including District 
of Columbia, Queens county, N.Y., and 
the remainder of New York outside 
the metropolitan area, North Carolina 
and South Carolina. 

On other classes that produce more 
than $1 million of written premiums 
several paid ratios were above 50. 
These included private collections of 
fine arts, garment contractors other 
wearing apparel, jewelers block, live- 
stock floaters, mobile agricultural 
machinery and equipment, neon signs, 
several brackets of personal jewelry, 
railroad rolling stock, all boat classes, 
contractors equipment and processing 
risks. 


Hail, Wind Storms 
Hit Michigan, Illinois 


Early reports of heavy losses follow- 
ing hail and wind storms which struck 
the Jackson, Adrian and Ionia, Mich., 
areas last week have been modified by 
adjusters on the scene, who estimate 
some 3,000 losses averaging $50 in the 
three cities. Both Western Adjustment 
and Underwriters Adjusting have sent 
additional adjusters into the area, 
however. 

Crops were badly damaged in some 
sections, according to Michigan Mu- 
tual Hail, adding another $100,000 in 
crop damage to the loss picture. 

During the same week, hail struck 
isolated areas of Chicago causing some 
2,500 losses averaging $150-200. Sever- 
al mercantile risks in the area suffered 
severe damage to flat roofs and some 
of the losses are expected to exceed 
$10,000. 
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Association Companies Come Out for 
UJ Fund as Alternative to Compulsory 


The problem of the financially ir- 
responsible motorist was discussed at 
a hearing conducted by a committee 
of Virginia advisory legislative coun- 
cil, which is studying the issue at the 
direction of the legislature. 

Among the solutions suggested were: 
A compulsory insurance plan where 
every driver must have either lia- 
bility insurance or furnish proof of 
financial responsibilty before he may 
obtain a license for his vehicle; an un- 
satisfied judgment fund administered 
by the state and private insurance; 
standard insurance policy clause pro- 
tecting drivers against motorists with- 
out insurance; or a Virginia uninsured 
automobile fund, where the driver 
who could not produce evidence of FR 
would have to pay an extra fee of $25 
for his auto license. 

Ray Murphy, as spokesman for Assn. 
of Casualty & Surety Companies, ex- 
pressed fear that compulsory automo- 
bile would be the first step toward a 
wave that would engulf the country 
in socialism. He proposed instead, an 
unsatisfied judgment fund handled by 
the state and by insurers. 


Advocacy of unsatisfied judgement 
funds apparently represents the posi- 
tion the Assn. of Casualty & Surety 
Companies will take in all states in 
opposition to compulsory. Mr. Murphy 
told the legislative council that his 
organization has opposed compulsory 
for years and has also opposed UJ 
funds “briefly” on the theory that they 
would tend toward putting the state 
into the insurance business. 

“But now we are confronted with 
apparently some kind of a Hobson’s 
choice,” he said. “This committee may 
have already in its individual minds, 
as I assume you have, that something 
must be done in Virginia, whatever it 
may be. And that whatever is done 
must be addressed directly to the 
problem created by the financially 
irresponsible motorist. By the same 
token, therefore, in opposing com- 
pulsory insurance we have opposed it 
for the same reason that is advanced 
against unsatisfied judgment funds, 
but we think with much better logic.” 


The operation of a UJ fund as de- 
scribed by Mr. Murphy would be con- 
ducted by a representative of insurers 
and state officials, but not by either 
one of them alone. There would be 
cooperation but the claims would be 
handled by the companies, which al- 
ready have claims machinery in opera- 
tion. 

He also suggested there should be a 
small deductible, something like $200, 
for claims and funds should be con- 
fined to accidents occurring within the 
state although it should be made avail- 
able to non-residents if the state has a 
system of reciprocity with the non- 
resident’s state of registration. 

The fund would not cover claims by 
a guest against an uninsured motorist; 
by an occupant of an uninsured car 
owned by himself or by his spouse, 
parent or child; by a spouse, parent 
or child against an uninsured motorist, 
or by an unlicensed operator or one 
operating in violation of an order of 
suspension or revocation. Those com- 
ing under the workmen’s compensation 
law might have recourse to the fund 
but benefits they receive under WC 
would be deducted from what they get 

from the fund. 


Mr. Murphy also suggested an initial 
assessment to create the fund be levied 
on all motorists with a differential be- 
tween insured and uninsured. 

“We believe that the insurance com- 
panies should make a contribution. We 
make that suggestion for the reason 
that we have already previously sug- 
gested that the companies and the state 
officials should together operate the 
fund, and if the companies are to have 
the right under the law to participate 
in operation of the fund, then it seems 
reasonable that they too should con- 
tribute something for the fund.” 

Mr. Murphy repeated the position 
favoring UJ funds in his appearance 
before the governor’s study group in 
Pennsylvania. 

Speaking for American Mutual Al- 
liance, Paul S. Wise advocated com- 
pulsory insurance. He said he would 
have the state pattern its law after 
the New York law. He opposed a state- 
operated unsatisfied judgment fund. 


L. Lee Bean, speaking for three 
statewide American Automobile Assn. 
groups, recommended adoption by the 
state legislature of a resolution pre- 
vailing upon the insurers to make 
available to their policyholders an en- 
dorsement to their liability policies 
that would indemnify them for loss 
caused by a financially irresponsible 
motorist. Insurer issuing collision and 
comprehensive cover would be re- 
quired to stamp on any policy the 
words “this does not include liability 
coverage.” The purpose, Mr. Bean 
said, would be to prevent any driver 
from erroneously thinking he has li- 
ability cover. 

Mr. Bean also advocated a stiff 
penalty against anyone convicted of 
driving without a permit or with a re- 
voked or suspended permit after being 
convicted under the safety responsibil- 
ity law and that the penalty not be 
suspended; establishment of reciprocal 
agreements so that a motorist who 
fails to show FR after an accident and 
is ruled off the highways would also 
be prevented from driving in Virginia, 
and suspension of the financially ir- 
responsible motorist from re-register- 
ing his automobile and impounding 
the vehicle involved in the accident. 





Thurman Asks Ky. 
Insurers Not to 
Answer FTC Letter 


Commissioner Thurman of Kentucky 
has sent to all domestic insurers a 
notice that in the department’s opinion 
it would be improper for a Kentucky 
company to agree to be bound by or 
or agree to comply with the rules for 
A&S advertising now being distributed 
by the Federal Trade Commission. 
“The laws of Kentucky adequately 
regulate said matters and regulate 
them to the complete exclusion of 
federal jurisdiction,” Mr. Thurman 
says. 

FTC has no authority to issue or en- 
force its so-called A&S trade practice 
rules either directly or indirectly regu- 
lating insurance in Kentucky, Mr. 
Thurman declares. He asks the com- 
panies to refer to the department all 
communications from the FTC, and 
the department, with the assistance of 
the attorney-general and in consulta- 
tion with the company, will endeavor 
to clarify the matter. 


FTC Examiner | 
Disailows Testimony 
on State Regulation 


Federal Trade Commission Exam- 
iner Lipscomb, hearing the Mutual 
Benefit H. & A. advertising case at 
Washington last week, refused to admit 
testimony of representatives of the 
Nebraska department concerning state 
regulation of insurance advertising. In 
effect, Mr. Lipscomb said that state 
regulation activities were irrelevant to 
the matter of the commission charges 
against insurers. This is in contrast 
with the hearing in the case of Com- 
mercial Travelers Mutual Accident of 
Utica, in which representatives of the 
New York department were allowed 
by another FTC examiner to express 
themselves on regulation. 

Additionally, Examiner Lipscomb 
struck out testimony on the policy- 
holders’ survey of Mutual of Omaha, 
in which the company asked its policy- 
holders what they thought of the 
treatment they were getting and came 
up with an overwhelming favorable 
response. Reaction of policyholders to 
the insurer and their feeling about 
claims, Mr. Lipscomb held, had noth- 
ing to do with advertising. In earlier 
hearings, however, when FTC was 
presenting its side-of the story, policy- 
holder reaction testimony was per- 
mitted by Mr. Lipscomb and was made 
a part of the hearing record. 

L. E. Thorngren, general legal solici- 
tor of Mutual of Omaha, was not al- 
lowed to testify concerning the com- 
pany’s efforts to prepare advertising 
which would tie in with FTC thinking. 

In order to get some of this testi- 
mony into the record, even though it 
may not be considered by the hearing 
examiner in reaching a decision, state- 
ments were put in by several of the 
witnesses covering the testimony they 
would have given had they been per- 
mitted to testify. 

Walter J. Madden, assistant director 
and chief examiner of the Nebraska 
department, prepared a statement out- 
lining the activities of the department 
in examining and regulating advertis- 
ing. He also went into NAIC Zone 
examinations of insurers, which cover 
claims, and said that in three exam- 
inations of Mutual Benefit H. & A. a 
check of the claim files has shown no 
complaints by policyholders in which 
it was claimed the advertising of Mu- 
tual of Omaha had been misleading 
or deceptive in any respect. 

. . e 

William Heavey, attorney for the 
Nebraska department, also put in a 
statement covering what he would 
have said in testimony, in which it 
was noted that since 1948 the Nebraska 
department had a ruling requiring 
companies to maintain at their home 
offices complete files of advertising. 
Mr. Heavey, who is directly in charge 
of complaints, said that in the last five 
years while he has been in charge 
there have been no complaints whatso- 
ever against Mutual of Omaha predi- 
cated upon advertising. 

Four witnesses went on the stand 
to give details about the survey of 
policyholders in which an overwhelm- 
ing endorsement of the company’s 
services was shown. All of this was 
stricken from the record. 

Mr. Thorngren’s statement covered 
the relations between Mutual of Oma- 
ha and FTC since 1950, when the FTC 
mail order rules first were promul- 
gated. Between 1950 and 1954 when 
the complaint was issued against Mu- 


Opponents of WC q 
Package in Cal. 
Have Their Say 


Writing workmen’s compensation in. 
surance in a “package” deal including 
other lines, such as general liability, 
automobile, glass and similar cover. 
ages, in the opinion of a group of com- 
pany executives, presents a possibility 
of a violation of the California com- 
pensation insurance minimum sate 
law, it was brought out in testimony 
presented at the July 23 continued 
hearing on the subject conducted by 
Commissioner McConnell in San Fran- 
cisco. 

Harold Hatch, president of Argonaut 
Underwriters, managers of Argonaut 
Exchange, an exclusive WC writer, and 
president of Argonaut Underwriters, a 
stock company for miscellaneous lines, 
made this statement while on the 
stand throughout the entire morning 
session, while Ray McGuire, executive 
vice-president of Pacific Employers, 
expressed the same opinion during 
his questioning the entire afternoon. 

They are in favor of the proposal 
made by the department prohibiting 
inclusion of other “unregulated” lines 
in combination with the regulated 
workmen’s compensation law. 

In fact, the final question and 
answer at the afternoon session—the 
question being put to Mr. McGuire by 
Bert W. Levit, attorney representing 
Industrial Indemnity which has been 
issuing such “package” policies, were 
in effect: 

“Then you mean Mr. McGuire, that 
in your opinion writing these lines in 
a package with workmen’s compensa- 
tion—in one policy—is illegal?” 

“Yes, I do.” 

. . . 

While this question was not put di- 
rectly to Mr. Hatch in the morning, 
Mr. Hatch did say, and repeated sev- 
eral times, that in his opinion, writing 
such a package with discounts for the 
added coverages could—or would— 
violate the minimum rate law. 

Both Mr. Hatch and Mr. McGuire 
said they approved the idea of “pack- 
age” policies in principle, but, in 
answer to a question in the afternoon 
Mr. McGuire said in his opinion some 
package policies now being written in 
California—including some by his 
own company, i.e. homeowners, mer- 
cantile block, etc., with added cover- 
ages for certain clients—were in vio- 
lation of the McBride-Grunskey act, 
the California rating law. This was 
challenged by Mr. Levit who has had 
considerable experience with these 
new forms. As a result of an exchange 
between Mr. McGuire and Mr. Levit 
on this factor, Commissioner McCon- 
nell spent a few minutes explaining 
the California act to Mr. Levit, who 
had suggested that “all states” had 
similar laws. The commissioner exX- 
plained that in California the commis- 
sioner is not charged with the respon- 
sibility of accepting filings or approv- 
ing rates or forms. 

The position of the two company 
executives was that package policies 
may be OK for some types of insurance 

(CONTINUED ON PAGE 20) 








tual of Omaha, Mr. Thorngren said, 
the company repeatedly has endeavor- 
ed to produce advertising satisfactory 
to the FTC staff, and up to 30 days be- 
fore the citation had worked with the 
FTC staff and had received expres- 
sions of satisfaction regarding Mu- 
tual’s advertising at that time. 
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Ohio Reversal on 
Charity’s Liability 


Ohio supreme court last week re- 
versed older holdings on the immunity 
of charitable institutions from liability 
and held a hospital operated not for 
profit liable for negligence of its ser- 
yants. The case is Avellone vs St. 
John’s Hospital and originated in 
Cleveland. This adds Ohio to the list 
of a dozen or more states which have 
abandoned the immunity doctrine in 
recent years. 

Up to now, Ohio has followed the 
old general rule on this point: That is 
a charitable institution is liable to ben- 
eficiaries—which includes paying as 
well as non-paying patients—only in 
ease of negligence in selecting its ser- 
vants. The Avellone case, which in- 
volved a patient, specifically reverses 
several older cases and holds a non- 
profit corporation liable for the negli- 
gence of its servants, even though it 
used care in selecting them, just as is 
the case with any business firm. The 
Avellone case was decided by a 5-2 
division, the opinion being written by 
Acting Chief Justice Matthias. 





Excess Underwriters, 
Continental & Foreign 
Brokers Add to Staffs 


Robert A. Jacob has joined the head 
office of Excess Underwriters at Chi- 
cago as manager of the underwriting 
department, and Lester Herold has 
joined the affiliated corporation, Con- 
tinental & Foreign Brokers. 

Mr. Jacob succeeds John Miller who 
has gone to the Houston office of Ex- 
cess Underwriters as assistant mana- 
ger. He has had a wide experience in 
the Lloyds, foreign and domestic insur- 
ance business, starting in 1947. 

Mr. Herold, who is associated with 
George Hartung in the production and 
underwriting operations of Continental 
& Foreign Brokers, has been in the 
Lloyds, foreign and domestic field in 
Chicago and Cleveland since 1937. 

Excess Underwriters and Contin- 
ental & Foreign Brokers do a nation- 
wide business. 





Ga. Assn. Sponsors 
Institute Aug. 27-29 


An institute will be sponsored Aug. 
27-29 at Wesleyan college, Macon, by 
Georgia Assn. of Insurance Agents in 
cooperation with Stock Fire Insurance 
Field Club of Georgia, Southern Cas- 
ualty & Surety Assn. and the Mariners 
Club. Julius Truesdell of Macon is 
chairman of the education committee. 

The school will be divided into three 
courses and will feature intensified in- 
struction and will have no recreational 
events. 

The basic course will be built around 
the question and answer study manual 
published by the Georgia insurance 
department. The official licensing ex- 
amination will conclude the course. 

The two standard courses will meet 
together for the first day and a half to 
study package dwelling policies. Such 


‘policies will also be the topic of a 


question and answer session the second 
night. 

Studies will cover public liability, 
burglary and theft, workmen’s com- 
pensation, bonds, automobile, fire and 
allied lines, and the law and the agent. 


Hoyt Whitney Sells Agency 


The Whitney agency of Sunbury, 
0., has been sold by Hoyt G. Whitney 
to Robert Morris, who purchased a 
part interest in the agency a year ago. 
Mr. Whitney has been obliged to re- 
linquish all business activities because 
of ill health. He has been in insurance 
for more than 25 years and in 1953 was 
given an award by Ohio Assn. of In- 





surance Agents. He became known on 
the national scene a few years ago 
when he explained in a series of talks 
how a small local association can take 
a leading part in community affairs. 

Mr. Morris will continue to operate 
the agency at the present location, and 
his mother, Mrs. Mary Morris, who has 
been with Elliott-Cooper-Barr agency 
of Westerville for 11 years, will join 
the present agency staff. 





Hanover Fire, Fulton and Standard 
Marine have been elected members of 
Surety Assn. of America. 


Ready for White 
Sulphur Affair 


Preparations have been completed 
for the annual meeting of National 
Assn. of Casualty & Surety Executives 
and National Assn. of Casualty & 
Surety Agents to be held at White 
Sulphur Springs, W. Va., Oct. 7-10. 

One feature of the meeting will be 
the annual joint banquet Oct. 8. Vir- 
ginia Military Institute glee club will 
provide entertainment. 


So far, advance reservations have 
been heavier than at any time in sev- 
eral years. Reservations should be 
made directly with the Greenbrier 
hotel. 

For the convenience cf delegates and 
guests, Pennsylvania. Railroad and 
Chesapeake & Ohio will run special 
pullman cars to White Sulphur Springs 
on their regularly scheduled trains. 
Travel reservations may be made by 
writing David A. Kornhuss, passenger 
representative, Pennsylvania Railroad, 
390 Seventh avenue, New York. 
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St. Paul F.4M. Has 
Premium Increase 
for 6-Month Period 


St. Paul F.&M. reported net prem- 
miums the first six months of $30,- 
439,020, an increase of $3,113,687 over 
the last six months of 1955, with an 
underwriting net loss for the first six 
months of $1,478,272. 

Saint Paul-Mercury Indemnity had 
net premiums the first six months of 
$23,759,477, an increase of $419,125 ov- 


er the last six months of 1955. Under- 
writing net profit was $1,593,702. 

Merurcy reported net premiums for 
the first six months of $5,970,880, a 
decrease of $367,032 compared to the 
last six months of 1955. Mercury had 
a net underwriting loss of $296,564. 

At the midyear meeting July 17, the 
name of the Mercury Insurance Co. 
was changed to St. Paul Mercury In- 
surance Co. and its capital increased 
from $3.5 to $5 million. St. Paul Mer- 
cury will write multiple lines here- 
after. 


M. D. Price and Robert S. Davis, in- 


vestment officer, were elected direc- 
tors of St. Paul F.&M. 


Casualty Association’s 
Course to Train 250,000 


Drivers in Five Years 


Assn. of Casualty & Surety Compa- 
nies has estimated that within the next 
five years more than 250,000 of the na- 
tion’s drivers will have received train- 
ing as a result of the summer driver 
education teacher training course now 
being conducted. 

Thomas N. Boate, manager of the 
association’s accident and prevention 
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SPRAY BOOTHS can be tricky — safe one min- 
ute, ablaze the next. Because they are a special 
kind of fire hazard, spray booths demand a spe- 
cial kind of fire protection. Like a Kidde Auto- 
matic CO, Fire Extinguishing System. 


By means of rate-of-temperature-rise detectors, 
a Kidde system spots—and smothers—even the 
most vicious blaze the instant it begins... pour- 
ing clouds of CO, over the flames through wide- 
dispersion Multijet nozzles. 


Thanks to the nature of clean, efficient CO., a 
Kidde system leaves no mess to clean up. CO, 
will not harm production equipment or work-in- 
process ... it snuffs the fire, then vanishes. 


Furthermore, Kidde systems are of the most 
advanced design. They use no falling weights, 
no old-style mechanical triggering methods. In- 
stead, Pneumatic Control Heads insure an in- 
stant and complete discharge of CO.. 


AUTOMATIC FIRE PROTECTION... 
ENGINEERED FOR SPRAY BOOTHS! 


In Kidde tamperproof systems, each moving part 
is self-enclosed—a safety measure to prevent 
accidental discharge. And easy-to-read visual 
indicators show quickly whether the system is 
“set” or “released.” Finally, there are special 
Directional Valves which let you protect more 
than one hazard from the same bank of cylinders 
—a feature that means the most versatile of 
fire protection. 


For more information on the best in fire extin- 
guishing systems, and help in your specific 
problems, write Kidde today. 


Kidde © 


Walter Kidde & Company, Inc. 
743 Main St., Belleville 9, N. J. 


Walter Kidde & Company of Canada Ltd., Montreal —Toronto 





department, said that staff member 
from the association’s home and fiey 
offices will direct 16 teacher trainj 

courses in 13 colleges in Californj 

Florida, Indiana, New Mexico, Penp. 
sylvania, South Carolina, Tennesse 
and West Virginia. More than 5qy 
teachers, representing half the state 
in the country, will attend, and on the 
basis of past experience they will prob. 
ably train 250,000 students in the ney; 
five years, Mr. Boate added. 

The nation’s first driver education 
teacher training course was conducteg 
in 1932 in Bergen county, N. J. Lag 
year 10,000 of the country’s 20,080 high 
schools enrolled 994,212 or 62% of alj 
eligible students. 
teachers have been trained since the 
program started. 


Ala. Auto Rates 
Are Cut Except 
for Young Males 


Auto liability rates are being re. 
duced for all classes of private passen- 
ger cars in Alabama except those 
owned or principally operated by un- 
married young men under 25 years of 
age, effective July 25, by National 
Bureau of Casualty Underwriters. The 
rate reductions range from $4 to $10 
for Jefferson county, including Bir- 
mingham, from $2 to $9 for Mobile 
and Montgomery and vicinities, and 
from $5 to $8 for the remainder of the 
state. Rates increase $7 for young un- 
married men in Jefferson county and 
$9 in the balance of the state. 

Mutual Insurance Rating Bureau at 
the same time is reducing Alabama 
rates an average 9.6%. This consists 
of 10.8% in the bodily injury and 7.6% 
in the property damage coverages. 


New Fireman's Fund Book 


Covers Burglary Insurance 


Fireman’s Fund group has put out 
the 6th in its “Production for Profit” 
series of insurance technical and sales 
textbooks. The latest one explains in 
44 pages the necessary information for 
selling personal and business burglary 
lines. It includes many of the changes 
recently introduced and goes into cov- 
erages, prospects and definitions of 
terms. 

The five previous books in the series 
cover fidelity and surety, accident and 
sickness, business interruption and in- 
land and ocean marine. 


Williams to Draft New 


Guatemala Insurance Code 


Robert D. Williams of the Seattle 
law firm of Williams & Williams has 
been retained in connection with the 
drafting of a new insurance code for 
Guatemala. Mr. Williams is an old 
hand at revising and drafting insur- 
ance codes. The Guatemalan invitation 


More than 11,009 


was extended through the United 
Nations. 
R. B. Jones Expands in Mo. 


R. B. Jones & Sons agency of Kansas 
City has expanded into southwest Mis- 
souri area with the purchase of the In- 
surance Exchange Agency of Joplin. 
The business of the latter firm is being 
merged with that of the Wallace 
Wilson agency, also of Joplin. The 
new, jointly-owned organization, head- 
ed by Wallace Wilson Jr. as president, 
will be known as the Wallace Wilson 
Agency. Insurance Exchange Agency 
has been operated and managed by 
Stewart Stanley since its beginning 
in 1933. Mr. Stanley has developed 
business interests outside of insurance 
and is relinquishing his agency. The 
Wallace Wilson agency was started by 
the senior Wilson in 1933. Since 1946 
the agency has been operated by Wal- 
lace Wilson Jr. 

In addition to the Joplin agency, R. 
B. Jones & Sons maintains offices in 
North Kansas City, Chicago, Atlanta, 
and a placing office in New York. 
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Nationwide Names 5 
V-Ps; Establishes 
Research Office 


Nationwide has named five new 
vice-presidents and created a new 
management office. 

The five new officers and their as- 
signments are: 

J. C. Beall, director of investments, 
becomes vice-president—investments. 

Dean W. Jeffers, central zone man- 
ager, becomes vice-president—zone 
manager. 

Donald E. Johnson, director of un- 
derwriting, becomes vice-president— 
underwriting. 

Herman W. Reeder, head of the 
office of claims, becomes vice-presi- 
dent—claims. 

Dr. Robert A. Rennie, formerly di- 
rector of public relations, becomes 
vice-president—research. 

The new management office is the 
research department, headed by Dr. 
Rennie. The office, according to Presi- 
dent Murray D. Lincoln, will give new 
emphasis to long-range consumer 
studies. 


Name Southern 
Agents Committees 


Committees of Southern Agents 
Conference have been appointed. They 
will report during the conference 
meeting to be held during the meeting 
of National Assn. of Insurance Agents 
in New York in September. Plans are 
being made to hold a one day work- 
shop in December for the committees. 

Committees and their chairmen are, 
central committee with Frank R. Bell 
Jr. of Charleston chairman and James 
P. Walker of Augusta, Ga., vice-chair- 
man; property, Bernard J. Olasov of 
Charleston, S. C.; casualty, J. O. Hatch 
of Savannah; public relations, W. W. 
Noblin of Durham, N. C.; special risks, 
Mr. Bell; future sites, Mr. Walker, and 
local arrangements for the 1957 an- 
nual, Charles L. Rittenberg of New Or- 
leans. 


Levinson Leaves Ind. Field 


to Become a Buyer 


Charles F. Levinson, who has been 
Indiana state agent for Fire Associa- 
tion, has been named insurance mana- 
ger of Magnavox Co. of Fort Wayne. 
He has had 18 years of experience in 
the business and is a CPCU. 





Okay PPF Revisions 


in Arkansas, Illinois 


Rates and rules revisions of the per- 
sonal property floater filed by Inland 
Marine Insurance Bureau have been 
approved in Arkansas and _ Illinois. 
Provisions of the filing also may be ap- 
plied in Missouri. The revised load- 
ings, which will effect policies issued 
after Sept. 1, range from $1.90 in most 
parts of Illinois for the first $5,000 of 


COMBINATION TRAFFIC SAFETY ENGINEER 
AND PUBLIC RELATIONS MAN—Should have 
experience in traffic safety and be able to 
address civic groups and also prepare articles 
on this subject—Midwest stock com too 





CLAIMS MANAGER CHICAGO—Large stock 
casualty company. Minimum 10 years experi- 
ence including administrative duties. Prefer 
a member of Illinois bar but not mandatory. 











All casualty line, no fire. $8,500 
Call or Write 
ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 
220 Seuth State St. Chicago, Ill. 
WAbash 2 





cover, to $1.10 for the next $5,000, to 
60 cents for the next $10,000, to 20 
cents for the next $30,000 and to 13 
cents for anything exceeding $50,000. 
Loadings in the other states are 
slightly lower. 





Mrs. Kirchem Heads La. Fire Bureau 

Mrs. William H. Kirchem has been 
appointed head of the Louisiana Fire 
Rating Bureau. She is the wife of a 
former bureau manager, W. H. Kir- 
chem, who is now vice-president and 
agency superintendent of Marquette 
Casualty of New Orleans. 


Sayre, Toso Elected 
to Firm's Top Posts 


H. E. Sayre has been elected chair- 
man and Harold J. Toso president of 
Sayre & Toso Inc. and its affiliate, W. 
B. Brandt & Co. Mr. Sayre was form- 
erly president and Mr. Toso vice- 
president and general manager. 

The organization also elected R. W. 
Sayre secretary and reelected the fol- 
lowing officers: L. J. Hoagland, B. U. 
Brandt, H. Christenson, G. F. Brown 
and W. A. Rouse, vice-presidents; W. 


R. Anger, secretary, and B. W. Hewitt, 
treasurer. 

The 5l-year-old Brandt firm was 
puchased in 1952 following the death of 
its founder, W. B. Brandt. It is af- 
filiated as a division of the parent 
firm. 





Jack Roberts has opened offices as 
an independent marine surveyor at 
Houston, Tex. Mr. Roberts holds an 
unlimited masters license and has been 
a suveyor for National Cargo Bureau 
and Lloyds. 





Time to Mechanize? 





Hartford Fire Insurance Company 





IF YOUR BOOKKEEPING PROBLEMS are 
multiplying because of increased premium volume. 
If outgrown accounting methods have you chained 
to your desk with less time for sales-agency 
activities ... 


If you’re undecided whether to hire another girl 
or invest in a bookkeeping machine . . . 


Chances are you’d like to know how other agents 
have solved this important problem — what types 
of machines they purchased — costs — results... 


Be sure to send today for your free copy of the 
article “Can A Machine Do It Better? Quicker? 
Cheaper?” This informative reprint based on the 
recent HARTFORD AGENT Office Management 
study cites case history experiences . . . shows how 
other agents figured out the bookkeeping problems 
that are bothering you! 


Year in and year out you'll do well with the 


Hartford 


Hartford Accident and Indemnity Company 

Hartford Live Stock Insurance Company 

Citizens Insurance Company of New Jersey . . . . «© «© «+ «© 
New York Underwriters Insurance Company ....... . 
Northwestern Fire and Marine Insurance Company 

Twin City Fire Insurance Company 



















- + «+ Hartford 15, Connecticut 
- + « New York 38, New York 
- «+ «+ Minneapolis 2, Minnesota 
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ENTHUSIASM 


The sparkling asset of all successful insurance agents 


Can you imagine a successful agent without enthusiasm? We’ve 
never seen One, never expect to. Enthusiasm about his service, his 
fellowman, himself and his future—that’s the life-blood of every 
good agent. And we might add that enthusiasm for the companies 
with which he associates himself is also essential for success. 
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Sale FISHING? 
...Lry Anchor! 


You'll need a strong line of up-to-the- 
minute coverages to pull ’em in this 
year. Anchor's multiple line facilities, 
plus superb service and underwriting 
knowhow, will give you the answer to 
a boatload of satisfied customers. 


MULTIPLE LINE FACILITIES 


Workmen's Compensation Burglary—Piate Glass 


Automobile Fire & Allied Lines 
Misc. Gen. Liability Fidelity & Surety 
Allied Lines Inland Marine 


See Your Anchor Man for Helpful Assistance 


ANCHOR CASUALTY COMPANY 


SAINT PAUL 14, MINNESOTA 
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NATIONAL INSPECTION CO. 
CHICAGO, ILLINOIS 


Service to Stock Fire Insurance companies for 53 years. 
Inspections and Underwriting Reports. 


R. L. Thiele P. A. Pederson 
Manager Ass’t Manager 
C. H. Strong, Chief Inspector 

















Royal-Liverpool 
Opens New Office 


The Philadelphia regional office of 
Royal-Liverpool opened its new quar- 
ters in the newly constructed Mall 
building at 325 Chestnut street with 
an open house. 

Attending were more than _ 650 
agents and brokers in Pennsylvania. 
From the New York office were Clarke 
Smith, U.S. manager and president; 
W. L. Falk, assistant U.S. manager and 
vice-president in charge of the eastern 
territory, and J. P. McCormick, assist- 
ant U.S. manager and vice-president 
in charge of loss and claims. Also 
present were <A. Hugh Clarkson, 
Pennsylvania regional manager, and 
Charles F. Cliggett, assistant regional 
manager. 

Fire underwriting facilities will be 
added to the Philadelphia office in 
October, completing the production, 
underwriting and claims service of the 
office in line with the company’s fire 
decentralizatiap. 

The new office occupies the entire 
sixth floor of the modern, air-condi- 
tioned, glass and aluminum 13-story 
building. It provides more than 13,- 
000 square feet of office space. 





Booklet on Windstorm 


Damage Prevention Out 


A technical publication on how to 
prevent windstorm damage and help 
save lives and property has been pub- 
lished by the National Board. It is in- 
tended for use by architects, engineers 
and others concerned with building 
standards and is available in single 
copies at no charge from the board, 85 
John street, New York. 

The booklet points out that by at- 
tention to details of design and con- 
struction, when erecting new buildings 
or making repairs to old ones, much 
can be done to reduce losses from hur- 
ricanes and tornadoes. 

Suggestions are also made for mu- 
nicipal officials to guide their planning 
for storm emergencies. 


Mass. House Bill 
Drops Auto Surcharge 


Massachusetts house has passed a 
bill to eliminate the surcharge on un- 
der-25 drivers with accident-free rec- 
ords for three years. 

John O’Connor, secretary of Cas- 
ualty Insurance Companies Serving 
Massachusetts, assailed the plan as 
“inequitable, costly and unworkable.” 
If the bill becomes law, he said, the 
only course open to the insurance com- 
missioner would be to retain the 55% 
surcharge on the high risk drivers left 








—= 


in the under-25 group and make up 
the deficit by boosting the rates for a]j 
other motorists. 

He contended that the substitute bil] 
was worse than the original bill woulg 
have repealed the surcharge. He 
said the state’s 1,500,000 car owners 
were “completely unaware that this 
new bill, instead of giving youthfy) 
motorists a break in their rates, as its 
sponsors claim, would in reality in. 
crease the rates of every car owner, 
young and old.” j 





Fidelity-Phenix Fire has elected 
Morse G. Dial, president of Union 
Carbide and Carbon, a director. 


. +. your profits with Mill 
Owners’ multiple lines. You 
save time and reduce op- 
erating costs by concentrat- 
ing on these time-tested 
coverages: 





Fire and Allied Lines— 
featuring Comprehen- 
sive Dwelling and 
Home Owners policies. 
Inland Marine — fea- 
turing Package Sports 
Equipment policies. 

Casualty — featuring 
Automobile policies. 


To make selling easier, Mill 
Owners offers dividend 
savings to policyholders, 
without reducing your com- 
mission. Profit more with 
Mill Owners’ multiple lines. 
Write for data. 
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The LAWRENCE WILSON COMPANY 
Managing General Agents 
“Unexcelled Insurance Facilities” 
SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 
First National Bank Bidg., Tulsa 3, Okla. 








ROBERT |. BUSHNELL 
Consullant lo 
Insurance E: 
MULTIPLE LINE COORDINATION 
AND WORK SIMPLIFICATION 


HOY DENS HILL ROAD- FAIRFIELD, CONNECTICUT 








INSURANCE STOCK SPECIALISTS 


Wood, Struthers & Co., Inc. 
Established 1905 
J. William Middendorf 


30 Wall St., New York 5, N. Y. 
Telephone: WHitehall 3-7474 
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National Board's 
Agents Help Solve 
Shady IM Claims 


Severai unusual imiand = marine 
losses were investigated by National 
Board’s agents, during the past year, 
John Newlands, general attorney of 
Scottish Union, noted in his annual 
report as chairman of National Board’s 
incendiary and arson committee. This 
is a comparatively new area of activity 
for National Board. 

A large fur firm at Beverly Hills, 
Cal., reported a loss in December, 1955, 
amounting to $278,000. The owner re- 
ported to the police that he had been 
held up and robbed of practically all of 
the contents of his store under most 
unusual circumstances. He described 
in detail an alleged caller who, he 
said, told him he was a representative 
of an insurer which had a large num- 
ber of reclaimed or salvaged furs of 
which they wished to dispose. But 
the caller on his return the next day 
really effected a holdup. A National 
Board agent secured information that 
the holdup was faked and learned the 
identity of two of the men who had 
participated. Each was picxed up oy 
the police, admitted his participation 
and gave complete details concerning 
it. The facts were presented to the 
grand jury and two indictments were 
returned against the owner and the 
two crooks. Evidence has been secured 
indicating that this owner had been 
involved in a similar fraud in another 
location. 

In another case National Board 
agents learned that an important fur- 
rier in Detroit was pawning coats on 
which claims had been paid. Most of 
the insurers that paid claims in this 
connection were unaware of the extent 
of the conversion. They knew only 
about the coat or coats which they had 
insured. Thorough investigation re- 
sulted in the return of all the coats 
without payment of money and the 
arrest of the furrier. 

Mr. Newlands cited another case 
which concerned a man and his wife 
in Las Vegas who made a claim in- 
volving a fur stole and jewelry valued 
at $10,588. A National Board agent had 
learned in advance that the wife was 
arranging to make a false claim. The 
husband was found to be a burglar 
and the wife a prostitute from Kansas 
City. The woman pleaded guilty to 
both vagrancy and making a false re- 
port and caused the arrest of a special 
deputy to whom she had turned over a 
stolen mink coat. Three other persons 
were arrested with the deputy and 
charged with possession of narcotics. 

In another case a_ truckload of 
woolens, valued at $50,000, was stolen 





















en route from Webster, Mass., to New 
York. An informant told National 
Board that he had discovered some 
stolen goods, believed to have belonged 
to the original truckload. Subsequent 
investigation led to the remainder of 
the cache and resulted in the arrest of 
four thieves and one receiver. 


Dorsett to Speak at Wash. 
All-Industry Luncheon 


J. Dewey Dorsett, general manager 
of Assn. of Casualty and Surety Com- 
panies, will address an all-industry 
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luncheon sponsored by King County 
(Wash.) Insurance Assn., Sept. 5 at 
Seattle. 

Mr. Dorsett will discuss some of the 
proolems confronting the casualty bus- 
iness, including the threat of compul- 
sory automobile insurance. He w :' be 
visiting several Pacific northwest 
states, addressing agents conventions. 
Accompanying Mr. Dorsett will be 
Perry H. Taft, Pacific coast manager 
of the association. 


American Auto on Mo. Bond 


American Automobile is surety on a 
$12,255,243 contract for construction 





of a new 250,000 kilowatt power plant 
for Union Electric Co. of Missouri at 
the junction of the Mississippi and 
Meramec rivers in St. Louis county. 

The bond was written through L. W. 
Harlow & Co. of St. Louis. Participa- 
ting co-sureties are National Surety 
and Travelers Indemnity. Contracts 
were awarded to MacDonald Construc- 
tion, Frazier-Davis Construction and 
S. C. Sachs Co., all of St. Louis; Mass- 
man Construction of Kansas City, and 
Wyatt & Kipper Engineers of Seattle. 
who will construct the plant operating 
as MacDonald, Frazier-Davis, Mass- 
man & Associates. 


_.. bank’ on! 
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will be back-to-school day for agents who enroll 
in Royal-Liverpool’s AGENTS’ SCHOOL. 

Offered twice a year, this seven week course 
provides a thorough basic knowledge of general 
insurance and an opportunity for advanced 
learning. 

Call your Royal-Liverpool Multiple-line 
fieldman for information or write to our 


Education Department. 


ROYAL? LIVERPCOL 
C rs "imee Gorn S) 


CASUALTY ® FIRE * MARINE* SURETY 
150 witli ST., NEW YORK 38, N. Y. 


ROYAL INSURANCE COMPANY, LTD. © THE LvenPeat & LONDON & GLOBE INSURANCE COMPANY LTD. © ROYAL INDEMNITY COMPANY 
GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA * NEWARK INSURANCE COMPANY © STAR INSURANCE 
COMPANY OF AMERICA © AMERICAN AND FOREIGN INSURANCE COMPANY © THE BRITISH & FOREIGN MARINE INSURANCE 
COMPANY LID. © THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. © VIRGINIA FIRE & MARINE INSURANCE COMPANY 








Welfare Fund Unit 
Set Up by N. Y.; 
Personnel Named 


A welfare fund bureau has been 
established by the New York depart- 
ment to administer the employe wel- 
fare fund law enacted by the 1956 
legislature. Superintendent Holz has 
appointed Murray Isaacs director, Ben- 
jamin L. Tenzer counsel, and James 
J. Higgins, who has been with the de- 
partment since 1928, chief of the ex- 
amination section of the new bureau. 
Mr. Isaacs has been with Internal Rev- 
enue Service and Mr. Tenzer a prac- 
ticing attorney in New York City. 

The department already has started 
compiling information for administra- 
tion of the law, according to Superin- 
tendent Holz. More than 3,000 union 
locals have been requested to furnish 
information relating to welfare funds 
or pension plans which may be sub- 
ject to the law. It is estimated that 
700 to 800 welfare funds come within 
the scope of the law. 

Registration forms are being proc- 
essed and will be available for dis- 
tribution no later than Sept. 1. with 
Dec. 1 the deadline for registration of 
funds covered by the law. This will 
provide a minimum of three months 
for completion of forms. 





Simms Urges Local Agents 
to Sell Life Coverages 


A fire and casualty agent who 
doesn’t sell life insurance is passing 
up an opportunity for easily increasing 
his income, according to Marshall B. 
Simms, superintendent of agents of 
Continental Assurance. He spoke at 
the July meeting of San Antonio In- 
surance Exchange. 

A fire and casualty agent has all the 
necessary information as well as the 
additional advantage of close familiar- 
ity with insured and his coverage 
needs, he said. 

He advocated the sale of life insur- 
ance by fire and casualty agents as the 
answer to inroads by direct writers and 
as a necessity for complete insurance 
service. 


Insurers Pay 75% on 4 
Minn. Industrial Loss 
of Hearing Claims 


Claims involving loss of hearing 
under workmen’s compensation by 15 
employes of American Hoist & Derrick 
Co. of St. Paul have been settled with. 
out a hearing before the Minnesota in. 
dustrial commission. The employes 
filed claims totaling $18,000 for loss 
of hearing caused by the noise of drop 
forges. 

Hearings were scheduled before a 
referee of the industrial commission 
but representatives of the insurance 
companies involved and the claimants 
reached a settlement on the basis of 
75% of each claim, although the em- 
ployer did not concede liability. The 
smallest claim allowed was $330 and 
the largest $1,640. The companies in- 
volved were Anchor Casualty and St. 
Paul-Mercury Indemnity. 

Had hearings been held, they would 
have established a precedent in the 
state for persons claiming partial 
hearing losses due to high decibel 
noises in their working surroundings, 


Start Liquidation of 


Bankers Mutual Fire 


Liquidation proceedings have been 
started in Harrisburg by Commissioner 
Smith of Pennsylvania against Bank- 
ers Mutual Fire of Lancaster, which 
was suspended earlier this year. 

The petition filed by Mr. Smith 
listed a deficit of $72,529 for the com- 
pany as of Dec. 31, 1955, and it stated 
that the company had insuffi¢ient as- 
sets to justify it’s continuance in busi- 
ness, 


Davey Tours Mich. Offices 


Commissioner Davey of Indiana re- 
cently visited Michigan department of- 
fices to view operational precedures 
and innovations in supervisory organi- 
zation and methods devised by Michi- 
gan department executives. 

Commissioner Navarre escorted his 
neighbor commissioner, explaining 
procedures with the assistance of di- 
visional aides. 
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COVERAGES 
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LLOYD’S 

LONDON 


WE’RE LONG ON LIMITS! 





Utilizing the best in both the for- 
eign and domestic markets, A. F. 
Shaw can help you solve your excess 
insurance problems quickly, effici- 
ently, and in a manner that wins 
praise from clients every time. 


When your regular carriers are un- 
able to help, call on the facilities and 
services offered by A. F. Shaw & Co. 


There’s no problem in plac- 
ing those extra high limit 
cases when you bring your 
business to A, F. Shaw & Co. 
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Standard Accident 
Makes Home Office. 


Branch Promotions 

Standard Accident and Planet have 
made the following home office and 
field changes: 

H. Roger Secrest has been named as- 
sistant manager of the investment de- 
artment. Robert P. Lee has been 
transferred from the home office to 
Baltimore as claim department mana- 
ger succeeding Donald R. Thompson, 
who is transferring to the home office 
for special assignment in the personnel 
department. 

Mr. Secrest joined Standard Acci- 
dent in 1954 as an investment analyst 
after previous experience in a similar 
capacity with another company. 

Mr. Lee joined the company in 1954 
at the home office as casualty claim 
examiner and was later named casualty 
department claim supervisor. 

Mr. Thompson started with Standard 
Accident in 1953 at Richmond as a 
claim representative and was trans- 
ferred to Baltimore in a similar ca- 
pacity in 1955. 


Rufus Hayes Gets Long 
Nod for New Louisiana 


Insurance Commissioner 


Gov. Earl Long of Louisiana has 
recommended Rufus Hayes for the new 
$12,000 a year job of insurance com- 
missioner. He would succeed Wade 
Martin Jr., who has been secretary of 
state and insurance commissioner but 
who had the commissioner’s job dis- 
associated from that of secretary of 
state through a legislative enactment 
engineered by the governor. 

Mr. Hayes is chairman of the state 
Democratic central committee. A Baton 
Rouge attorney, he was recommended 
for the job by many persons in the in- 
surance business, according to Gov. 
Long, who added: “And he knows 
something about the insurance busi- 
ness, too.” 

The job of insurance commissioner 
in Louisiana had been elective, but 
now becomes a political appointment 
which Gov. Long describes as mean- 
ing “we can get rid of the man if we 
don’t think he is doing a good job for 
the state.” 

Mr. Martin was elected to office by 
the widest margin ever recorded by a 
political candidate in Louisiana, but 
he and Gov. Long have been political 
enemies for some time. 


Wash. AR Plan Reports 


40% Increase over 1955 


An increase in automobile assigned 
risks has been reported by E. R. Haff- 
her, manager of the Washington as- 
signed risk plan. 

Since the beginning of 1956 some 
weeks have shown an increase in new 
assignments of over 40% as compared 
to the same week in 1955, according 
to the report. All classifications with 
the exception of military and motor- 
cycle risks have shown increases, the 
major increases coming in the convic- 
tion, over-age, under-age and accident 
frequency classes. 

The uvsurge, Mr. Haffner said, 
seems to have reached a peak and has 
leveled off but shows no sign of sub- 
Siding. 








Continental Casualty 
Appoints Two at Seattle 


Continental Casualty has named 
William F. Nichols Jr. manager and 
Howard R. Stazak underwriter of the 


anty and surety department at Seat- ' 
e. 


Mr. Nichols has been an underwriter | 


at Seattle since joining the company 
in 1954. Mr. Stazak transferred from 
Chicago. where he has been an under- 
Writer since 1953. 


Two Insurers Now 
Offer Auto as Add to 
Homeowners in Wash. 


The endorsement of automobile cov- 
erage to the homeowners policy, or- 
iginally introduced in Washington by 
Western Pacific, has been adopted by 
United Pacific and is reportedly un- 
der consideration by several other com- 
panies. 

Western Pacific and United Pacific 
have incorporated the standard poli- 
cy provisions in an endorsement for 
attachment when desired to the home- 
owners policy with regularly filed 
rates applying to the automobile. The 
automobile premium is paid annually. 





Consolidate 2 Inspection, 
Reporting Firms In Cal. 


General Reporting Bureau of San 
Francisco and Insurance Companies 
Inspection Bureau of Los Angeles have 
consolidated. 

Main offices will be maintained in 
both cities and all classes of insurance 
reports except engineering and audits 
will be handled. 

Officers for both corporations are 
Andrew L. Johnston, chairman; Cliff- 
ord L. Post, president; Glenn R. Lati- 
mer, vice-president, and Harvey G. 
Rogers Jr., vice-president and manager 
at San Francisco. Mr. Johnston will re- 
main active in the business of the cor- 
porations. 





To Enlarge Speakers 
Bureau of N. Y. Assn. 


Representatives of New York State 
Assn. of Insurance Agents met with 
the public relations department of 
Assn. of Casualty & Surety Companies 
to plan the further development of the 
New York state insurance speakers 
bureau. The bureau is sponsored joint- 
ly by the two organizations. 

Lionel Frank of Beacon, N. Y., has 
been appointed a member of the pub- 
lic relations committee with specific 
responsibility for the work of the 
speakers bureau. At present the bu- 
reau, which is two years old, has 125 
speakers available and they average 
about 20 talks a month. 





Okay Longshoremen’s Act Revision 

The Senate has agreed to House 
amendments on the longshoremen’s 
and harborworkers’ act increasing 
benefits for disabling injuries. The 
measure is now ready for action by 
the President. 
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New All Risk 
Office Equipment 
Form Introduced 


Inter-Regional Insurance Conference 
has recommended a new nationwide 
all risk furniture and fixtures form 
for office equipment and tenants im- 
provements and betterments, called 
the office contents special form. It 


.s the result of a three-way cooperative 
plan between the fire rating organiz- 
ations, National Bureau of Casualty 
Underwriters and Inland Marine In- 
surance Bureau. 

The new form insures against all 
risks of direct physical loss of property 
with the following exclusions: Loss or 
damage resulting from work or pro- 
cess, infidelity, war, flood, water seep- 
age, earthquake, breakage of glass and 
atomic contamination. 

The new form, which is attached to 
the standard fire policy, is written 


with a $50 deductible and a minimum 
80% coinsurance clause. Minimum 
premium per policy is $25, and no pol- 
icy will be written for more than a 
three-year term. 

Rates are based on fire and extend- 
ed coverage rates plus a loading of 15 
cents per $100 for the first $5,000 of 
insurance, 10 cents for the next $20,- 
000, five cents for the next $50,000 and 
two cents for each $100 over $75,000. 

Property is covered at the premises 
specified in the form and 10% of the 
amount insured, not exceeding $10,000, 
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may apply at any other location. Aj 
office occupancies may be covered ey, | 
cept physicians, surgeons and dentists 
offices or clinies and office contents g 
a mercantile, non-manufacturing oq. 
cupancy when in the same fire divis. 
ion with such principal occupancy. Up. 
der the new form it is also permissible 
to exclude by endorsement valuable 
papers, neon or automatic or mechan. 
ical electric signs, cameras and pho. 
tographic equipment. 

Filings will be made by the loca 
fire rating organizations. 


Industry Atom Talks 
Set for March 14, 15 


National Industrial Conference 
Board has rescheduled its fifth con. 
ference on atomic energy from Noy, 
27-29 to March 14-15 in Philadelphia 
to coincide with the Nuclear fp. 
gineering and Science Congress which 
includes the annual atomic exposition 
of the American Institute of Chemical 
Engineers. 

More than 5,000 executives, scientists 
and officials from all over the world 
are expected to attend the conferences, 
and more than 15,000 are expected to 
visit the exposition. Among topics to 
be covered are health and safety prob- 
lems in the use of atomic energy. 


Olympic to Open Office 
at San Francisco Aug. 1 


Olympic and Marathon will open a 
service office in San Francisco, Aug. 1, 
under the direction of Special Agent 
Richard Drake. Mr. Drake joined 
Olympic as a staff adjuster in 1946 and 
has been in the Oakland and San Fran- 
cisco areas since that time. He was 
promoted to special agent in 1950. 

Clay Streeter has been appointed 
underwriter for the new office. 

Olympic and Marathon have recent- 
ly opened offices at Phoenix, Salt Lake 
City and Long Beach. 





Illini Mutual Retires 


Illini Mutual of Champaign, III. has 
retired from business and has rein- 
sured its policies in Imperial Casualty 
& Indemnity of Omaha. 


New Orleans TIS Gives Award 
Trained Insurance Specialists of 
New Orleans has given the third an- 
nual “Good Joe Award” to Keith 
Temple, staff cartoonist of the New 
Orleans Times-Picayune, in recogni- 
tion of his cumulative safety service to 
the public through editorial cartoons. 
The presentation of the award was 
made at the conclusion of the traffic 
safety campaign sponsored by TIS. 








Opens Claim Office In Florida 

Employers Casualty of Dallas has 
opened a claims office at Jacksonville, 
Fla., in the office of their Florida 
managing general agents, Brundick & 
Bowles Inc. George Black, formerly 
district claims manager of the com- 
pany’s Shreveport, La., office, has been 
named manager of. the office. Mr. 
Black has been with the company for 
six years as an investigator in Texas 
and claims manager at Shreveport. 





House Passes Aviation, Marine Bill 

The House passed by unanimous 
consent bills to extend the aviation 
war risk insurance program for five 
years and to amend the merchant 
marine act, relative to extension of 
authority, to provide marine insurance 
during a national emergency, with re- 
lation to the value of requisitioned 
vessels. 





Tait Appraisal Names Grennan 

Tait Appraisal Co. has appointed 
Robert W. Grennan as resident district 
representative at San Diego, where 
Tait Appraisal has had an office for 12 





years. Mr. Grennan had previous ap- 
praisal company experience in the east. 


XU} 





26, 195 
—=——= 
ition. Ajj 
vered ey, 
1 dentists 
intents of 
TING Of. 
re divis. 
incy. Up. 
rmissible 
valuable 
mechan. 
ind pho. 


the local 


nference 
fth con. 
2m Noy, 
adelphia 
Par En. 
3S which 
<position 
~hemical 


scientists 
ie world 
ferences, 
ected to 
opics to 
ty prob- 
gy. 


se 
l 


open a 


pointed 

re, 
recent- 

alt Lake 


Ill., has 
iS rein- 
sasualty 


urd 

ists of 
ird an- 
| Keith 
1e New 
ecogni- 
rvice to 
artoons. 
rd was 
- traffic 
TIS. 


da 
las has 
onville, 
Florida 
idick & 
yrmerly 
e com- 
as been 
‘e. Mr. 
any for 
Texas 
ort. 


ne Bill 
nimous 
viation 
or five 
o>rchant 
sion of 
surance 
‘ith re- 
itioned 


an 

y0inted 
district 
where 
for 12 
us ap- 
1e east. 


XU} 





July 26, 1956 


HeNATIONAL UNDERWRITER 1 








— 


Collamore Retiring 
from National Fire 


H. B. Collamore, chairman of Na- 
tional Fire, will retire Aug. 1, but will 
continue as a di- 
rector of National 
of Hartford group. 
He will devote his 
time to personal 
and business in- 
terests. 

Mr. 
joined 


Collamore 
the com- 
pany in 1912 at 
the home office 
and advanced 
through successive 
positions of field 
man, assistant sec- 
retary, secretary, vice-president and 
executive vice-president. He has been 
a director since 1948, was named pres- 
ident in 1948 and chairman in 1956. 

He has been a member of the execu- 
tive committee and the laws committee 
of National Board, the executive com- 
mittee of Eastern Underwriters Assn., 
the governing committee of New York 
Fire Insurance Rating Organization, 
and a director of General Adjustment 
Bureau. 





H. B. Collamore 





Form New Iowa Local Board 

William E. Hutchinson of Jefferson 
has been elected president of the newly 
formed Greene County (Ia.) Assn. of 
Insurance Agents. 

Eric Y. Perkins and Billie Harding, 
both of Jefferson, were elected vice- 
president and secretary-treasurer, re- 
svectively. Executive committee mem- 
hers are J. Brady of Grand Junction, 
Stan Neary of Scranton and Roger 
Young of Dana. 





Babaco Opens Three New Outlets 


Babaco Alarm Systems has opened 
three new agencies for the installation 
and servicing of truck burglar alarm 
units at Hubler’s Garage, 614-630 
North 18th street, Allentown, Pa., 
Pikesville Garage, 109 Reistertown 
road, Pikesville, Md., and Hygrade 
Burglar & Fire Alarm Co., of San 
Juan, Puerto Rico. 





Liberty Mutual Promotes Potter 


Liberty Mutual has promoted George 
A. Potter from assistant treasurer and 
assistant to the president to secretary. 
es been with the company since 
1922. 


U. S. Fire Losses 
Climb 5.6% in June 


National Board has estimated fire 
losses in U. S. during June at $74,770,- 
000, a 5.6% increase over losses of $70,- 
828,000 in June, 1955. 

Losses for the first six months of 
this year totaled $517,403,000, an in- 
crease of 10.1% over the $469,757,000 
losses for the first half-year of last 
year. Total losses in 1955 amounted to 
$885,218,000 compared to the $870,984,- 
000 total of 1954. The six month fig- 
ures for 1956 and the two prior years 
are: 


1956 1955 1954 

January $ 96,972,000 $ 75,265,000 $ 86,493,000 
February 84,041,000 85,046,000 78,928,000 
March 89,315,000 88,197,000 84,821,000 
April 84,624,000 78,632,000 77,933,000 
May 87,681,000 71,789,000 62,282,000 
June 74,770,000 70,828,000 65,533,000 

Total $517,403,000 $469,757,000 $455,990,000 





Tenn. Agents Ask 
Insurers for UM 


Insurors of Tennessee are attempt- 
ing to get companies in the state to 
file an uninsured motorist endorsement 
on current atito f-"m:3 in an effort to 
lessen the clamor for compulsory cov- 
er. 

The association said that compulsory 
bills are scheduled for introduction in 
the next year’s legislative session. 
The association has created a special 
committee to study the problem and 
make recommendations for action at 
the Oct. 22-23 meeting. 





S. C. Committee to 


Study Insurance Laws 


South Carolina legislature has ap- 
pointed a committee to investigate the 
enforcement and functioning of in- 
surance laws and related matters. 





Neale Heads Cleveland Agency 

Harold H. Neale Jr. has been elected 
president of Neale-Phypers Co. agency 
of Cleveland, succeeding Monroe Snid- 
er, who becomes chairman. Mr. Snider 
was president for eight years and has 
been with the agency for 41 years. Mr. 
Neale has been vice-president and 
manager of the automobile department 
of Neale-Phypers. . 


FTC Hearing Federal L.&éC. Case 

Examiner Hier of Federal Trade 
Commission was scheduled to hear 
this week at Battle Creek, Mich., FTC’s 
complaint against Federal Life & Cas- 
ualty. 










Phoenix of London Group offers so many “extras” in 
service to agents, no wonder they say it’s “the most 
helpful bird an agent ever met!” These many service 
“extras” make transactions with both client and 
company easier. 




















PHOENIX OF LONDON GROUP H-756- 
55 Fifth Avenue New York 3, N.Y. 
! am interested in learning more about your Group. No obligation, of course. 
Name 
Address. 
City State 


‘Phoenix of London GRovur 


55 FIFTH AVENUE * NEW YORK 3, NEW YORK 


PHOENIX ASSURANCE CO. OF NEW YORK 
COLUMBIA INSURANCE COMPANY 
UNITED FIREMEN’S INSURANCE CO. 
LONDON GUARANTEE & ACCIDENT CO., Ltd. 
THE UNION MARINE & GENERAL INSURANCE CO., Ltd. 








905 Central Bank Bidg. 
DENVER 2, COLO. 
Amherst 6-0243 

233 Sansome St. 


EXbrook 2-8842 


1535 Wilshire Blvd. 


DUnkirk 8-3161 








Logan 8683 









SAN FRANCISCO 4, CAL. 


LOS ANGELES 17, CAL. 


4403 N. Central Expressway 
DALLAS 5, TEXAS 


Kurt Hirke 6 COMPANY, INC. 


NATIONWIDE INSURANCE SERVICE 
GENERAL LIABILITY — TAXIS — TRUCKS — BUSSES — FINANCIAL RESPONSIBILITY — SURPLUS LINES 









175 West Jackson Bivd. 
CHICAGO 4, ILL. 
WaAbash 2-3622 


601 Munsey Building 
BALTIMORE 2, MD. 
MUlberry 5-2504 


407 E. Washington St. 
SPRINGFIELD, ILL. 
8-4305 








1401 Peachtree St., N.E. 
ATLANTA, GA. 
TRinity 4-1635 


7950 Biscayne Blvd. 
MIAMI 38, FLA. 
Plaza 7-7658 
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Extensive Fire Rate 
Changes in Wash. 


Major fire rate revisions in Washing- 
ton, including specific rates for ex- 
tended coverage, increases on light 
and heavy metalworking and meat 
packing and slaughter houses and re- 
ductions on motels and tourist courts; 
hospitals and sanitariums; almshouses 
and infirmaries, and orphanages and 
probationary homes; schools, acade- 
mies, colleges, and universities, in- 
cluding dormitories, and churches and 
chapels, filed by Washington Survey- 
ing & Rating Bureau, became effective 
this month. The revisions are in the 
form of percentage adjustments to be 
applied to the published rates. 

The filing provides for a 30% credit 
on motel and tourist court buildings 
and contents rates, both protected and 


unprotected regardless of class of 
building. Hospitals and sanitariums, 
almshouses and infirmaries, and or- 
phanages and probationary homes are 
subject to a downward adjustment of 
35% applied to all classes of build- 
ings and contents, protected and unpro- 
tected. 

Schools, academies, colleges and uni- 
versities, including dormitories, and 
churches and chapels have been given 
a 20% reduction to apply to all pro- 
tected buildings and contents. 

Rates on light and heavy metalwork- 
ing properties have been increased 10% 
on protected D class buildings and con- 
tents, and 10% on unprotected B, C 
and D class buildings and -contents. 

Meat packing and slaughter houses, 
etc., rates have been increased 40% and 
35% respectively for class A build- 
ings and contents (protected and un- 
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Homeowners policies. 
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Easy to Rate - Easy to Write - Easy to Sell 
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Tenant forms, covering in dwellings and apartments, attach to 
present Homeowners “B” Policy. 


Contact us and share in the $200 million Tenant-Homeowners 


New Agencies invited. 


NATIONAL INSURANCE * INSURANCE COMPANY 


HARTFORD, CONNECTICUT 
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OF NEW YORK 
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* 
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Treaty and Facultative 
. 


Excess Covers Including 
Steam Boiler, Fleet, Motor Cargo, Aggregate, 
Liability, Workmen's Compensation 


* 
DOMESTIC AND FOREIGN MARKETS 


EXCESS UNDERWRITERS, INC. 


Howard E. Mankin, Executive Vice-President 
175 W. Jackson Boulevard, Chicago, III. 








protected); 40% and 25% on protected 
B class buildings and contents; 60% 
and 25% on protected D class build- 
ings and contents and 10% on unpro- 
tected D class buildings and contents. 

Class rates for extended coverage 
were filed under the following general 
headings—dwelling, farm, general, 
rates less inherent explosions charges, 
and special rates which apply to extra 
hazardous occupancies. 

Also filed were adjustments of the 
dwelling and farm classifications to 
permit rate adjustments on certain 
properties under the protected dwell- 
ing, unprotected dwelling and farm 
tariffs. 

Under the protected dwelling tariff 
new basis rates are provided result- 
ing in an approximate reduction of 
20% in protected building rates only. 
The dwelling definition has been 
broadened to include accommodations 
for not more than four families rather 
than two families previously provided. 

New basis rates under the unprotec- 
ted dwelling tariff provide an approxi- 
mated reduction of 10% on unprotect- 
ed dwelling buildings and an increase 
of about 20% on unprotected dwelling 
contents. A cut of about 10% also ap- 
plies to buildings and contents rates 
of unprotected private stables and 
barns, private outbuildings and private 
garages, and poultry anywhere on 
premises. Credit for exterior fire pro- 
tection has been increased to .05 in 
districts or zones under National 
Board class 9, and the credit for ap- 
proved roof on C class and D class 
buildings has been reduced to .05. 

Rate adjustments were also filed 
for homeowners policies A, B and C 
to relfect recent fire theft rate re- 
visions. Also a rate provision for the 
removal of the $50 deductible ap- 
plicable to the AEC perils has been 
made. 


Ia. Attorney General 
Opinion Gives OK 
to Mortgage Clause 


The Iowa attorney general has is- 
sued an opinion on the standard mort- 
gage clause which clarifies conditions 
of the clause which were being 
questioned by the state banking de- 
partment. In essence, the attorney gen- 
eral said the standard mortgage clause 
does not make a bank mortgagee li- 
able for the payment of an insurance 
premium where the mortgagor has 
failed to pay it, but this is interpreted 
by the attorney general as a condition 
and a right under which the mortgagee 
may act if it so desires. In other words, 
the bank is not legally bound to’ pay 
the premium but has an option to do 
so. 
The opinion makes use of the 
clause proper in Iowa. 





Vernon Summer School Aug. 12-25 


The Vernon companies of Indianapo- 
lis will hold their fourth annual in- 
surance summer school for agents at 
Lake Vermilion, Minn., Aug. 12-25. As 
before, sessions will be at the lodge of 
Paul E. Jack, vice-president, on Ely 
Island, near Tower. There will be two 
one-week sessions, combining school 
sessions in the morning and fishing 
and other activities in the afternoon. 





American Surety on Cal. Bond 


LOS ANGELES—Matich Bros. and 
M. N. Sundt Construction Co., Colton, 
Cal., as joint venturers, have been 
awarded a contract by the U. S. Corps 
of Engineers, at the bid price of $2,- 
596,077.70 for the construction of run- 
ways and primary facilities at the Tra- 
vis air foree base. American Surety is 
on the bond for the work. 


AMA Insurance Course’ 
Offered Aug. 13-17 


The American Management Assn, 
summer seminars for its insurance di- 
vision will be Aug. 13-17 at Colgate 
university, Hamilton, N. Y. A special 
course for novices in corporate insur- 
ance buying is being offered for in- 
surance managers and part-time buy- 
ers. Ernest L. Clarke, president of Cor- 
porate Advisors of New York, is chair- 
man of the session and Casimir J, 
Greenley, insurance manager of In- 
ternational Minerals & Chemical Corp, 
of Chicago is associate chairman. 
Speakers will be Albert J. Lukas, dis- 
trict sales manager of Mutual Boiler of 
Montclair, N. J., and George McEwen, 
assistant vice-president of Marsh & Mc- 
Lennan. 


Workshop seminars this year will 
be discussion groups for a limited num- 
ber of experienced insurance managers. 
The discussion will be centered on a 
major area of insurance management. 
Topics and the chairmen of the groups 
are self insurance and the use of ex- 
cess and deductibles, Bion H. Francis, 
director of insurance of: Olin-Math- 
ieson Chemical Corp.; insuring against 
fire and other property damage, Rich- 
ard R. Burke, manager of the insurance 
branch of Carborundum Co., and pro- 
viding proper liability protection by 
Robert B. Wiltshire, insurance man- 
ager of Glenn L. Martin Co. 





Utah Fire Rating Bureau 


Promotes A. H. Bywater 


A. H. Bywater has been promoted 
to assistant manager and chief en- 
gineer of the Utah Fire Rating Bureau. 

Mr. Bywater joined the bureau in 
1947 after military service, was named 
chief engineer in 1950 and has super- 
vised the bureau’s engineering and 
technical services department since 
then. 





Imperial Casualty & Indemnity of 
Omaha has been licensed in Illinois. 
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Warns of Hazard in 
Increased Use of 
Wooden Shingle Roofs 


California communities may be in- 
viting disaster in the form of confla- 
grations if they continue the use of 
wooden shingle roofs for housing de- 
yelopments and residential areas, ac- 
cording to Percy Bugbee, general man- 
ager of National Fire Protection Assn. 

He issued the warning at a meeting 
of the State Fire Prevention Confer- 
ence sponsored by Gov. Knight. It was 
pased on reports that the trend back to 
the use of wooden shingle roofs is par- 
ticularly noticeable in California. 

Mr. Bugbee reminded the gather- 
ing of the state’s top fire officials that 
California’s last “wooden shingle roof 
conflagration” struck Berkeley in 1923 
and destroyed 600 buildings. 

“We do not want to see this situa- 
tion develop to the point where a con- 
flagration hazard of serious proportions 
again threatens many of the residential 
areas in California,” he said. 

Mr. Bugbee described how the as- 
sociation successfully campaigned to 
overcome the wooden shingle conflag- 





Fewer... 
“get away”? when 
you’re teamed with 


THE CAMDEN 


We're proud to be recognized 
as an old line company now in 
our second century of service to, 
through and for the Agent. 


She Camden 


FIRE INSURANCE ASSOCIATION 


Camden 1, New Jersey 





ration hazard over the past 30 years. 
He deplored signs, principally on the 
west coast, of a trend away from fire 
retardant roof coverings. 

Mr. Bugbee commended Gov. Knight 
for his sponsorship of California’s Fire 
Prevention Conference and urged the 
conference to consider three approach- 
es to the problem of uncontrolled fire 
in Calfiornia: legislation, inspection 
and education. 

- . _ 

He called upon California and all 
states to implement these three ap- 
proaches by the formation of a state 
fire prevention commitee “appointed 
by the governor which would meet 
from time to time to check up on the 
fire situation in the state with re- 
spect to state and local legislation, 
inspection procedures and public edu- 
cation. 

“Such a committee,” he suggested,” 
“might well be drawn from representa- 
tives of the paid and volunteer fire 
services, busiens and industry, wom- 
en’s organizations, farm _ groups, 
schools, newspapers and television and 
radio stations.” 


Ships In Collision 
Worth $2 Million 


Each of the ships which collided in 
the fog five miles off Ambrose Light- 
ship in New York harbor had a value 
of about $1 million. The U. S. Freight- 
er, Fairisle, owned by Pan-Atlantic 
Steamship Corp., was insured in the 
American market. The Panamanian 
tanker San Jose II was presumably 
insured in London. y 

The Fairisle carried 5,000 tons of 
general cargo and seven passengers as 
well as a crew of 43. A gaping hole was 
ripped in the port side of the ship and 
the passengers and 32 of the crew took 
to life-boats after the crash. Eleven of 
the crew took her, with her engine 
room awash and two decks exposed to 
the sea, to Gravesend bay in Brooklyn 
escorted by a coast guard cutter and 
two commercial tugs. She is to pro- 
ceed to Stapleton, Staten Island, to 
await slack water before going to her 
regular berth at Port Newark in New 
Jersey. 

The San Jose II sustained substantial 
damage to the bow. She made her way 
to anchorage off Staten Island unas- 
sisted. She was outbound from the 
harbor after discharging a cargo of 
crude oil at Newark. 

Both ships will go into drydock for 
repairs. The Fairisle’s cargo will be 
discharged before she goes to the ship- 
yard. 





Wash. Local Board Elects Martin 


Tom Martin of Quincy has been 
elected president of North Grant 





(Wash.) County Assn. of Insurance 
Agents to succeed Robert F. Coyle of 
Ephrata. Other new officers are H. S. 
Holmes of Ephrata, vice-president; 
John H. White of Ephrata, secretary- 
treasurer, and Mr. Coyle, trustee. 


Roy S. Milligan, assistant to the 
president of Argonaut Underwriters, 
spoke on “Accidents, Attitudes and In- 
surance Rates” at the July meeting 
of Insurance Accountants Assn. of San 
Francisco. 
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CALIFORNIA 





W. C. QUIGG & ASSOCIATES 


248 Spreckles Theatre Bldg., San Diego 1, Calif. 
Telephone BE 2-5138 
Service Office: 120 N. Orange Ave., E! Cajon 
Telephone HI 4-3139 
ADJUSTMENTS — ALL LINES 


Member Calif. Assoc. Independent Adjusters 


INDIANA 
JOHN H. HUNT & CO. 


330 S. Wells St. Chicago 6, Ill. 
Investigators ‘and Adjusters 
ALL CASUALTY LINES 

Servicing Chicago & vicinity, Waukegan, 
Il!., Gary, Hammond and Northwestern Ind. 

Waukegan Branch: Gary : 

4 S. Genesee St. 
Tel. DElta 6-8822 

24 Hour Service 

Phone HArrison 7-0153 Night—TErrace 4-7840 














ILLINOIS 





Since 1920 
E. 8. GARD & C@. 
Chicagoland Casualty Claims 
175 W. Jacksen Blvd. WAbash 2-8880 





NEVADA 





R. L. GRESHAM & CO. 
Multiple Line Adjusters 
312 North Sth Street 
las Vegas, Nev. 


Servi Beatty and Ploche, Nevada—-St. Geerge and 
Cedar ity, an, Arizona—Needles and 
Baker, C: and Peints 














JAMES J. HERMANN CO. 


175 W. Jacksen, Chicago 
HArrison 7-9381 
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J. R. McGowan, Pres. 
THOMAS T. NORTH, INC. 
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Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 
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J. L. FOSTER & R. K. FOSTER 
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Springfield, Illinois 
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This ad of The Home Insurance Company is aimed at getting an 


audience for you — the best businessman in your town. 


You get a group together — or even a single prospect. Your Home 
fieldman will help you to turn talk into premiums! 


This advertisement appears in color in: 


Business Week—July 7 » Newsweek—July 16 * Time—July 16 + U. S. News & World Report— 
July 27 + Nation’s Business—August » Town Journal—August »* American Home—August 
Better Homes & Gardens—August 





Convention Dates 





Aug. 8-10, Alaska Assn. of Insurance Agents, 
annual, Fairbanks. 

Aug. 12-15, West Virginia Assn. of Insurance 
Agents, annual, Greenbrier hotel, White 
Sulphur Springs. 

Aug. 16-18, Louisiana Assn. of Mutual Insur- 
ance agents, annual, Edgewater Gulf Hotel, 
Edgewater Park. 

Aug. 19-24, Blue Goose Golden Anniversary 
Convention, Schroeder hotel, Milwaukee. 
Aug. 20-21, South Dakota Assn. of Insurance 
Agents, annual, Cataract hotel, Sioux Falls. 
Aug. 20-22, International Federation of Com- 
mercial Travelers, annual, The Greenbrier, 

White Sulphur Springs, W. Va. 

Aug. 22-24, Federation of Insurance Counsel, 
annual, Shamrock hotel, Houston. 

Aug. 23-25, Texas Assn. of Mutual 
ance Agents, annual, Ft. Worth. 

Aug. 26-28, Wyoming Assn. of Insurance 
Agents, annual, Jackson. 

Aug. 30-Sept. 1, Montana Assn. of Insurance 
Agents, annual, Helena. 

Sept. 5-7, Oregon Assn. of Insurance Agents, 
annual, Multnomah hotel, Portland. 

Sept. 6-7, Minnesota Assn. of Insurance Agents, 
annual, Hotel Duluth, Duluth. 


Insur- 


Sert 9-11, Washington Assn. of Insurance 
Agents, annual, Davenport hotel, Spokane. 
Sepi. 9-12, Idaho Assn. of Insurance Agents, 


annual, Sun Valley. 

Sept. 10-11, Vermont Assn. of Insurance Agents, 
annual, Middiebury lun, Middlebury. 

Sept. 10-11, New Jersey Assn. of Insurance 
— annual, Traymore hotel, Atlantic 

ity. 

Sept. 10-12, New Hampshire Assn. of Insur- 
ance Agents, annual, Crawford House Club, 
Crawford Notch. 

Sept. 12-14, Maine Assn. of Insurance Agents, 
annual, Samoset hotel, Rockland. 

ees. NOOA, Society of CPCU, annual, Cincin- 
nat 


Sept. 12-14, Michigan Assn. of Insurance 
——_ annual, Pantlind hotel, Grand 
ap 


Sept. 16-18, Insurance Federation of North Da- 
kota, annual, Bismarck. 

Sept. 17-18, Minnesota Assn. of Mutual Agents, 
annual, Leamington hotel, Minneapolis. 

Sept. 17-19, International Claim Assn., annual, 
Hotel Chamberlain, Old Point Comfort, Ft. 
Monroe, Va. 

Sept. 17-20, National Assn. of Insurance 
-Agents, annual, Waldorf-Astoria, New York. 

Sept. 18-21, Mutual Loss Managers’ Confer- 
ence, Hotel Statler, New York. 

Sept. 24-25. Utah Assn. of Insurance Agents, 
annual, Salt Lake City. 

Oct. 1-3, Wisconsin Assn. of Insurance Agents 
annual, Schroeder hotel, Milwaukee. 

Oct. 7-9, Pennsylvania Assn. of Insurance 
Agents, annual, Bedford Springs hotel, Bed- 
ford Springs. 

Oet. 7-10, National Assn. of Casualty & Surety 
ng annual, White Sulphur Springs, 

. Va. 


Oct. 7-10, National Assn. of Casualty & Surety 


Executives, annual. The Greenbrier, White 
Sulphur Springs, W. Va. 
Oct. 11-12, Nebraska Assn. of Insurance 


Agents, annual, Hotel Cornhusker, Lincoln. 


Oct. 14-16, Missouri Assn. of Insurance Agents, 
annual, Hotel Statler, St. Louis. 


Oct. 14-17, Federation of Mutual Fire Insurance 
Companies, annual, Sheraton-Gibson hotel, 
Cincinnati. 

Oct. 14-17, National Assn. of Mutual Fire In- 
surance Companies, annual, Sheraton-Gib- 
son hotel, Cincinnati. 

Oct. 15-17, California Assn. of Insurance 
Agents, annual, Sheraton-Palace hotel, San 
Francisco. 


Oct. 15-17, Ohio Assn. of Insurance Agents, 
annual, Cleveland. 
Oct. 16, North Dakota Assn. of Insurance 


Agents, annual, Eagles Club, Bismarck. 

Oct. 16-17, Massachusetts Assn. of Insurance 
ome. annual, Sheraton Plaza hotel, Bos- 
‘on. 

Oct. 17-19, Insurance Accountants Assn,, an- 
nual, Hartford. 

Oct. 19-20, South Carolina Assn. of Insurance 
Agents, annual, Ocean Forest hotel, Myrtle 
Beach. 

Oct. 21-23, Insurors of Tennessee, annual, Noel 
hotel, Nashville. 

Oct. 21-23, Maryland Assn. of Insurance Agents 
annual, Lord Baltimore hotel, Baltimore. 

Oct. 22-23, Arizona Assn. of Insurance Agents, 
annual. 


Oct. 22-24, National Assn. of Mutual Insur- 
ance Agents, annual, Shoreham hotel, Wash- 
ington, D. C. 

Oct. 22-24, Western Underwriters Assn., 
nual. 

Oct. 25, American Institute of Marine Under- 
writers, annual, New York. 

Oct. 28-30, Kansas Assn. of Insurance Agents, 
annual, Broadview hotel, Wichita. 


Oct. 28-30, Illinois Assn. of Insurance Agents, 
annual, Springfield. 

Nov. 7-9, Michigan Assn. of Mutual Insurance 
Agents, annual, Pantlind hotel, Grand Rapids. 

Nov. 8-9, Illinois Assn. of Mutual Insurance 
Agents, annual, Kaskaskia hotel, La Salle. 

Nov. 11-13, Kentucky Assn. of Insurance 
Agents, annual, Kentucky hotel, Louisville. 

Nov. 16-17, Kansas Assn. of Mutual Insurance 
Agents, annual, Jayhawk hotel, Topeka. 

Nov. 26, National Assn. of Mutual Casualty 
Companies, annual, Edgewater Beach hotel, 
Chicago. 

Nov. 26-28, American Mutual Alliance, annual, 
Edgewater Beach hotel, Chicago. 

Dec. 3-7, National Assn. of Insurance Commis- 
sioners, semi-annual, di Lido hotels, Miami 
Beach. 
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client the liability protection am 
he should have when that pro- car 
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sonal Liability policy which wil 
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owners and Comprehensive At 
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derwriting is aimed at helping ste 
agents fit insurance to individ- 
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Interest in Career 
in Insurance Is 
Aim of College Book 


A new book Careers in Insurance, 
is being prepared by Daily Prince- 
tonian Publishing Co., Princeton uni- 
versity. Its aim is to stimulate interest 
among college upper classmen in 
careers in insurance. 

The book will feature case studies, 
will be illustrated with woodcuts and 
will include a quiz on insurance and a 
glossary. 

It will be distributed to junior and 
senior classes of ivy league schools 
and selected other eastern schools such 
as Amherst, Wesleyan and Williams. 
There will be a modified distribution 
throughout southern and midwest 
schools. Copies will also be available 
to any school selected by an insurer— 
at the company’s cost. 

The board of advisers includes Paul 
Abbott of North America and Shelby 
Cullom Davis, New York investment 
broker who specializes in insurance 
stocks. 

Articles will include one on the 
atomic insurance of the Nautilus by 
Robert S. Gillespie of North America, 
on reciprocal insurance by Schuyler 
Merritt of Associated Reciprocal Ex- 
changes, and on the general and tech- 
nical aspects of insurance brokerage 
firms by David Wygant of Alexander 
& Alexander. 

Also, multiple peril coverage by 
Kenneth Bidwell of London Assur- 
ance, foreign insurance by Eric Arpert 
of American Foreign Insurance As- 
sociation, inland marine by Richard 
Lydecker of Great American, the story 
of the Flying Enterprise by Emil 
Kratovil of Carpinter & Baker, fidelity 
and surety bonds by Fidelity & De- 
posit, reinsurance by William F. De- 
laney Jr. of Delaney Offices, the 
Holland tunnel disaster by Chubb & 
Sons, aviation insurance by B. A. 
Bradenbaugh of United States Avia- 
tion Underwriters, the field agent by 
Cyril Hart of Boston, windstorms and 
tornadoes by William Ridgway of 
Crum & Forster, and case studies by 
Marsh & McLennan and David Winton 
of Johnson & Higgins. 


Records Should Be 
Kept Six-10 Years 


Though there is no express prohi- 
bition, rule or regualtion concerning 
how long a broker should keep his 
files and records before he destroys 
them, there are two statutes of limita- 
tion in New York which indicate that 
it is prudent to keep them six to 10 
years. 

C. Joseph Danahy gave this opinion 
after members of Greater New York 
Insurance Brokers Assn.- made in- 
quiries of him as association counsel. 

The statute of limitations regarding 
breach of contract is six years. Since 
almost every transaction in which an 

rance broker engages is a con- 





Long Detines Basic Elements of Agency | 
Continuation as “New Blood” and Control 


The loss of agency value to agents’ 
families, companies and society when 
an owner dies or retires without pro- 
viding for agency continuation is a 
problem which has received increased 
attention during recent years. 

Dr. John D. Long, assistant professor 
of insurance at Indiana university, 
author and authority on agency con- 
tinuation, has made a long study of 
the subject and concludes that the ma- 
jor step in preparing for agency sur- 
vival is recognition of the need for a 
plan and of the elements of such a 
plan. 

He points out that a plan is needed 
if the agency business is to survive the 
owner and furnish an income to his 
dependents and others of his choice. 

“The basic elements of a plan must 
include ‘new blood’ to operate the age- 
ney after the retirement or death of 
the owner and a way for that person 
to have control of the business,” he 
said. 

In a more formal definition, Dr. 
Long says, “A plan shall be deemed 
to exist when (1) two or more pers- 
ons, each capable of managing the bus- 
iness, work in an agency, or some out- 
sider of demonstrated ability is avail- 
able to assume management of the 
agency, and when (2) legal machinery 
is established by contract or by opera- 
tion of the law for the passing of the 
business ownership to the surviving 
management or to interests which will 
be able to control the management.” 


In a more detailed consideration of 
each of the elements of the plan, Dr. 
Long listed five alternative actions 
which an agent can take to provide 
“new blood.” 

—He can pass to someone in the agen- 
cy such as a partner, fellow stockhold- 
er or employe, his share (100% if a 
proprietorship) of the ownership and 
management at his death or retire- 
ment. 

—He can bring someone in before his 
death or retirement and pass to him 
at his death or retirement his owner- 
ship and management. 

—He can pass this ownership and 
management to someone who will 
come into the firm shortly after his 
death or retirement. 

—He can pass this ownership and 
management to someone who will not 








tract, this statute would be applicable 
to most of his records. 

In addition to the ordinary breach of 
contract action, there often is a fiduci- 
ary relationship between the broker 
and his customers. Where this re- 
lationship exists, the equity statute of 
limitations of 10 years would be appli- 
cable. 

There is also the negligence statute 
in New York, which has three year 
limitations, which might also apply in 
some cases. 


come into the firm. In this case the 
business would be absorbed by anoth- 
er agency. 

—He can in any of the above cases 
pass his ownership to one person, and 
with proper agreement, the manage- 
ment to another. 

“If the singular is taken to include 
the plural, for example, ‘to a person 
or persons now in the agency...’, 
these five alternatives just about run 
the gamut as to what can be done,” 
Dr. Long said. “They apply regardless 
of whether the agency is a proprietor- 
ship, partnership or corporation. The 
problem of solving the ‘new blood’ as- 
pect is simplified by deciding which 
one of the five alternatives is best 
suited to the situation.” Partners or 
employes may make the first alterna- 
tive the best, a son or other family 
member ready to come into the busi- 
ness may make the second alternative 
the best and arrangement with another 
agency may make the fourth the best.” 


The danger of bringing in an out- 
sider and trusting him too far, Dr. 
Long said, is sometimes manifested in 
a very ugly light when a trusted part- 
ner or an employe “pulls out” and tries 
to take most of the business with him. 
He expressed the opinion that the pre- 
ponderance of troublesome cases arises 
because the person whom the agent 
has brought in has not been treated 
wisely and fairly and has not been 
paid his worth. He urged agents to 
overcome the danger by providing an 
incentive to stay instead of an incen- 
tive to leave. 

Control, the second element of agen- 
cy continuation planning, again offers 
a simple choice, Dr. Long said. “In 
order for a successor to have this con- 
trol, the agent can either give away 
his ownership or sell it. He has no 
other choice. Assuming that a succes- 
sor is available, there are two alterna- 
tives for passing the control to some- 
one else. One solution is for the agent 
to give away his ownership in the 
agency—whether the firm is a pro- 
prietorship, partnership or corporation 
—during life or at death. An outright 
living gift and a testamentary dispos- 
ition through a will are examples of 
continuation plans. 


“Since an agent does not know when 
death will come, however, a plan to 
make a living gift at sometime in the 
future is not enough in itself. Death 
may come before the date for the gift. 
A death gift without a will—through 
the laws of descent and distribution— 
is certainly not safe with only one 
heir. A gift by will may not be safe 
either. The reason is threefold: (1) the 
estate may not be large enough to sat- 
isfy debts without eating into the 
agency value, (2) the estate, although 

(CONTINUED ON PAGE 17) 
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Smoking, Matches 
Still Torches for 
Most Home Fires 


Smoking and matches still outstrip 
ali uuer causes Of one and two 
family dwelling fires, and kitchens and 
living rooms tie for first as places 
where such fires start. 

The dwelling fire statistics were 
compiled and published by National 
Fire Protection Assn. One and two 
family dwellings had 475,000 fires in 
1955 which caused 7,500 deaths and 
15,000 injuries. 

With smoking and matches holding 
the lead as cause of fires at 17.2% 
heating and cooking equipment come 
in second with 13.7%, which breaks 
down into oil fired equipment 5.5%, 
gas fired, including gas explosions 
2.2%, and other unknown 6%. 

Electrical causes are third with 
12.9%, of these 8.3% are wiring, 
4.6% appliances. Causes and their per- 
centages go on downward: Rubbish, 
ignition source unknown 7.9; lightning 
5.9; chimneys and flues 4.9; flammable 
liquids—dry cleaning, painting, etc. 
4.2; children and matches 3.6; spon- 
taneous ignition, paint rags, etc. 3.4; 
exposure 2.8; sparks on roofs 2.1; 
hot ashes, coals 1.9; candles and other 
open flames 1.7; combustibles near 
heaters 1.3; incendiary, suspicious 1; 
miscellaneous known causes 5.4; and 
unknown causes 10.1. 


Places in which dwelling fires start 
is topped with 26.5% each for kitchens 
and living rooms, bedrooms are third 
with 12.3% and basements fourth, 
making up 10.4%. Other places of 
origin in order of percentage are: 
Concealed wall, ceiling and _ floor 
spaces 5.2; attics 4.7; halls and stair- 
ways 2.9; closets 2.4; porches 2.4; 
roofs 1.9; utility rooms 1.4; exposure 
fires 1.4; dining rooms 1; bathrooms 
.5, and attached garages .5. 

More dwelling fires, 18.9%, occur 
during the early morning hours, be- 
tween 6 and 9 than at any other time. 
The hours between 3 and 6 in the 
morning are also hazardous with 14.1 
of the fires starting at that time. The 
other hours and their percentages are 
9 to 12 a. m. 13.7; 9 to 12 p. m. 13.3; 
12 midnight to 3 a. m.; 12.3; 6 to 9 p. m. 
11.3; 12 noon to 3 p. m. 8.4; and 3 to 
6 p. m. 8. 


NFPA home fire safety recommen- 
dations in the publication cover such 
subjects as ash trays, portable fire 
extinguishing equipment, heating and 
cooking equipment installations and 
automatic fire detection equipment. It 
also outlines recommended conduct 
for the entire family and baby sitters 
before and in case of fire and it warns 
against the practice of parents leaving 
their children alone and unattended. 

The report, NFPA Fire Record 
Bulletin FR56-2, is available from the 
association at 50 cents a copy. 
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Fire, Casualty and 
Surety Bulletins 
James C. O'Connor, Executive Editor 


The F.C.&S. BULLETINS / 


THIS COMPREHENSIVE 
INSURANCE INFORMATION SERVICE ... 


deals with the Fire, Inland Marine, Casualty and Surety Lines. 
The Bulletins Service consists of three loose-leaf volumes 
kept always up-to-date by new pages issued each month. 


THE FIRE, CASUALTY AND SURETY BULLETINS 
MAKE YOUR WORK EASIER ... 


because they show you how to use manuals effectively, how 
to analyze your insured’s needs, how to cover him properly, 
how to give him the most protection for his money, how to 
explain little known lines, how to show prospects the neces- 
ity for important forms of insurance not generally carried. 


HIGHLY REGARDED 
AS THE STANDARD AUTHORITY... 


the world over. They have even been cited in court decisions 
interpreting insurance policies! Insurance Agents (and their 
employees), brokers, solicitors, field men, branch managers, 
underwriters, adjusters, home office executives, insurance 
teachers, public officials supervising insurance, insurance 
attorneys, insurance buyers, rating bureau and association 
executives — all these and many others depend upon this 
recognized information service. There are now subscribers 
in 24 foreign countries. 
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Scottish Union Makes 
| Changes in O., Mich. 


| Scottish Union has promoted Arthur 
| J. Walsh to state agent in Ohio and 
assigned him the entire state with the 
exception of the southeastern section, 
which will be served, as previously, by 
Special Agent William R. M. Harney 
from Wheeling, W. Va. 

The group also has promoted Donald 
C. Webster from state agent at Cleve- 
| land to state agent in charge of opera- 
tions in Michigan, except the upper 
peninsula. His office will be at 1219 
Lafayette building, Detroit. Ohio 
headquarters will be maintained at 
Columbus. 


Buffalo Transfers 
McCarthy in N. Y. 


Dermod T. McCarthy, special agent 
of Buffalo in central New York, has 
been transferred to the Buffalo branch 
where he will be associated with Man- 
ager Leo J. Abbott. James E. MacCol- 
lum, state agent, will assume super- 
vision of the Syracuse service office 
at State Tower building, replacing Mr. 
McCarthy, 

Mr. MacCollum has been an under- 
writer and field man in central New 
York, formerly with Boston. 


London Group Promotes 
Hoffman to Minn. Field 


Glenn C. Hoffman has been promo- 
ted from special agent in the midwest 
department at Chicago of London 
group to state agent in Minnesota and 
North Dakota with headquarters in the 
Builders Exchange, Minneapolis, In the 
Minnesota field, Mr. Hoffman succeeds 
G. J. Ritter, who has resigned. Mr. 
Hoffman has been with London for 
three years and prior to that was with 
National Inspection Co. 


Branshaw Joins Yorkshire 


in West Texas Field 


Albert M. Branshaw has _ joined 
Yorkshire as special agent in the west 
Texas territory with headquarters at 
Lubbock. 

Mr. Branshaw has been with Repub- 
lic, starting after military service in 
the underwriting department and 
going into the field in 1954 in south 
central Texas. His father, the late Eu- 
gene Branshaw, was a well known 
Texas insurance man. Mr. Branshaw 
will represent Yorkshire of New York 


| and Seaboard F. & M. 





_American Appoints 


Thatcher in Conn. 


American of Newark has appointed 
Millard F. Thatcher special agent in 
West Hartford, Conn., where he will 
serve agencies in Fairfield and New 
Haven counties. He has been special 
agent of Crum & Forster in Connecti- 
cut. He is secretary of Connecticut Fire 
Insurance Field Club. 


American Indemnity Names 
Doyle Special Agent 


American Indemnity has named 
Dan P. Doyle special agent for Indiana, 
Kentucky and Tennessee. He will have 
headquarters at Indianapolis with 
State Agent Byron J. Moore. 


Forester to Pa. Field 


St. Paul F. & M. has appointed Rich- 
ard H. Forester as special agent in 
Pennsylvania with headquarters at 
Philadelphia under the supervision of 
manager W. W. Martin. Mr. Forester 
joined St. Paul F. & M. in July and at 
Philadelphia replaces R. P. Anderson, 
who has been transferred to the ma- 
rine department at the home office. 


B.A.R.E. Names 


Keller President 

Paul E. Keller has been electa 
president of Benefit Association 
Railway Employees. He had been vice. 
president and general counsel and , 
member of the board since 1930. He 
joined the Association in 1928. 

Mr. Keller is also a board member of 
General F. & C. 

John H. Lumley, recently named ty 
the board, has been elected executive 
vice-president. Mr. Lumley heads the 
commercial division of Benefit As. 
sociation. 





Mutual, United Benefit 
Western GAs Elect Moore 


Kenneth W. Moore Jr., general agent 
for Mutual Benefit H.&A. and United 
Benefit Life at Roswell, N. M., was 
elected president of the companies 
‘Western Managers’ Assn. during the 
annual meeting at Sun Valley. He suc- 
ceeds F. T. Briggs of Pocatello. 

Other new officers include E. J. Cof- 
fey of Portland, first vice-president; 
Harold Hiner of Tuscon, second vice- 
president; E. S. Hall, Los Angeles, 
treasurer, and H. L. Garfield, Salt 
Lake City, secretary. Howard Coffey 
of Portland was elected to the advisory 
committee of the National General 
Agents’ Assn. 

C. L. Gurney of Cincinnati, president 
of the national association, gave the 
principal address. 


Hartford A.&I. Names 


Wesin in Denver 


William D. Wesin has been named 
A&S department sales promotion rep- 
resentative at Denver by Hartford Ac- 
cident. 

He joined the company in 1955 asa 
claims representative at Omaha. 











Revise Wash. Roof Rates 


The distinction between approved 
and unapproved roofs have been elim- 
inated for fire rating purposes in 
Washington and approved roof rates 
have been authorized for buildings of 
B, C and D class construction regard- 
less of roof construction, effective 
July 9. Buildings of Class A were not 
affected by the change. The revisions 
effect provisions of the farm, general, 
protected dwelling and unprotected 
dwelling tariffs and the manual of 
homeowners policies. 





Hagerstown Agenis Hear Review 
The book, Insurance Agency Own- 
ership, was reviewed by David Poole, 
local attorney, at the monthly meeting 
of Hagerstown (Md.) Insurance Agents 
Assn. Raymond Patterson, president 
of the association, reported on the 
state convention at Ocean City. 





Lynchburg Agents Elect Patteson 


Lynchburg (Va.) Assn. of Insurance 
Agents has elected Ashby S. Patteson 
president to succeed Fred M. Davis. 
Others named were J. Burton Stewart 
vice-president and Hugh D. Bolton 
secretary. 


Detroit Agents Hold Golf Outing 


Detroit Assn. of Insurance Agents 
will hold its annual stag day and golf- 
outing at Meadowbrook country club, 
near Northville, Aug. 28. 





State Auto of Indianapolis has sold 
its nine-stery Underwriters building 
and garage to Goelet Properties of In- 
diana. State Auto has taken a lease on 
all the space it occupies, practically 











50% of the total building area. 
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Long Defines Elements of Agency Continuation 


(CONTINUED FROM PAGE 15) 





large enough, may not be liquid 
enough to provide cash to pay taxes 
and other debts, and (3) even if the 
estate is large enough and liquid 
enough, the will may be broken by dis- 
gruntled surviving members of the 
family. 

Although he termed it an extreme 
conclusion, Dr. Long suggested that 
the gift method should seldom if ever 
be relied upon. He pointed out that 
even in close family situations, the 
sales method greatly “ups the odds” 
that the agency will survive the agent 
and for this reason urged considera- 
tion of the sales method in every case. 

“The central idea in using the sales 
method of passing control is to create 
a market for the agency interest be- 
fore the agency is to be sold. The only 
thing which makes an agency valuable 
is the likelihood that current policy- 
holders will renew and that current 
business will lead to other business. 
Accountants call this value goodwill 
and measure it as the capitalization of 
earnings in excess of the amount nec- 
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essary to provide a normal return on 
tangible assets. The creation of a mar- 
ket before sale of the agency interest 
is designed to preserve this intangible 
asset which makes customers want to 
come back. 

“The five alternatives in passing 
ownership and control offer another 
occasion for a choice if the sales meth- 
od of planning is used. The agent simp- 
ly has to decide whether to sell his in- 
terest to an outsider, like a competitor 
who will absorb his business, or to an 
insider like an employe, co-owner or 
family member, who will continue the 
existing business. 

“If the agency is not large enough 
to attract any successor into it, per- 
haps the only continuation possibility 
lies in entering a contract with a com- 
petitor—either unilaterally or bilater- 
ally—to sell the agency to him (and, 
if bilateral, conversely to buy his agen- 
cy interest),” Dr. Long said. He sug- 
gested that for an agency under $40,- 
000 of annual premiums this is about 
the only dependable continuation pos- 
sibility. 

“For larger agencies where an em- 
ploye, partner, co-stockholder, family 
member or some other person is avail- 
able to run the business, a much better 
way exists for using the sales method 
of agency continuation planning—the 
use of a buy-and-sell agreement. 

“Buy-and-sell agreements vary in 
detail, but one common thread runs 
through all of them. A buy-and-sell 
agreement is a contract involving a 
promise on the part of at least one 
person to sell his business interest at 
or before his death and a promise on 
the part of at least one other person to 
buy that interest under specified terms. 
The time is usually fixed by death of 
the one owning the interest. Two or 
more interests in a given business may 
be involved. A buy-and-sell agreement 
may exist, however, as long as one 
business interest is subject to the buy- 
and-sell promises. If more than one 
person is to buy the business interest, 
the agreement must, of course, specify 
the proportion to be bought by each. 

. . 7 

In discussing some characteristics of 
buy-and-sell agreements, Dr. Long 
suggested that: “such agreements be 
prepared by attorneys since when used 
properly, they are contracts—legally 
enforceable agreements—and when 
properly drawn, are binding on the 
estate of the deceased agent and on 
the other party to the contract. This 
enforceability as against estate credi- 
tors and unhappy family members is 
the strength in this method of contin- 
uation planning. 

“The agreement should be revised 
at least annually. Moreover, the value 
should be included in a dollar and 
cents figure and not merely in terms 
of a formula. This figure also should 
be checked at least annually. 

“A buy-and-sell agreement properly 
used removes the danger of unauthor- 
ized continuation of the business. One 
of the most widespread misapprehen- 
sions is that widows and partners at 
the death of an agent can continue 
the old business firm just as though 
nothing had happened. In the absence 
of express instructions in a will or 
trust agreement, the widow has no 
such right, and the partner becomes a 
liquidating trustee with a duty to wind 
up the affairs of the old partnership. In 
some cases the business as opposed to 
the firm, can be continued after the 
estate has been settled. Such arrange- 


ments, though, depending on solvency 
and on agreement by all concerned, are 
rare. 

“The agreement is no better than 
the method of financing the transfer 
of ownership. If an agent has such an 
agreement, the other party could pay 
for his interest out of savings, future 
earnings, life insurance proceeds or 
some combination of these alterna- 
tives. The odds are that his savings 
would not be adequate to pay the agent 
or his survivors for the agency inter- 
est. 

“If, on the other hand, the survivor 
is to use future earnings to finance 
the transfer, the welfare of the agent’s 
survivors would depend on the ability 
of the successor to make a substantial 
profit in operating the agency. Fur- 
thermore, because of income taxes the 
successor would have to make much 
more than enough before taxes to have 
enough after-tax income to pay for 
the agency interest. 

“The other way—and the best way— 
of financing an agency transfer is by 
use of life insurance. Insurance on the 
life of one party—or better still both 
parties—becomes payable at death or 
maturity. If payable by death, the sur- 
vivor uses the proceeds to pay the es- 
tate of the deceased for the agency in- 
terest. 


“In the use of life insurance, death 
may come long before the premiums 
equal the face of the policy. Examples 
of the use of various types of life in- 
surance contracts show a very low 
net cost of using this method. More- 
over, life insurance proceeds payable 
by reason of death are not taxable in- 
come. The new internal revenue code 
has made the use of business continu- 
ation insurance even more attractive 
than it was under the 1939 code. 

“As important as this low net cost of 
life insurance is, however, it is im- 
portant to stress that life insurance 
should not be used solely in the hope 
of having cheap dollars to finance a 
change of ownership. The real reason 
for using life insurance is to remove 
uncertainty in financing the transfer. 
Dependents then are not vulnerable to 
the shortcomings of an agent’s succes- 
sor.” 

Dr. Long pointed out that there were 
many more detailed aspects of agency 
continuation planning which deserved 
careful attention. 

“Much more important than these, 
however, is the point that develop- 
ing a good agency plan is little more 
than a series of choices, which if care- 
fully considered, can preserve agency 
value at death or retirement.” 
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What About a Policyholders’ Meeting? 


Most of the property insurance com- 
panies that are allied with cooperatives 
of any kind have adopted the practice 
of holding policyholders’ meetings. 
Such meetings seem to be successful. 
Some are held only on a local basis 
while others embrace a larger area. 
At these gatherings the policyholder is 
made to feel that he is a partner in 
the company. He is asked for his 
ideas, suggestions and criticisms. One 
of the chief executive officers usually 
discusses the company’s progress, its 
plans for expansion and development, 
and what further it might be able to do 
that will be beneficial to the policy- 
holder. 

Whether meetings of this character 
could ever be held by the old line 
stock companies is a question. Perhaps 
they could be staged in areas where 
there are a large number of policy- 
holders, for instance in a few of the 
bigger cities. Objections to them so 
far as the regulation stock companies 
are concerned come to mind at once, 
but perhaps the idea should not be 
dismissed entirely. There might be a 
company here or there that would like 
to experiment with it. 

On the surface at least it would seem 
that such assemblies might have the 
effect of tying the policyholder to a 
company much more closely. A few of 
the big life companies have held such 


meetings and have felt them to be 
successful. Asking the policyholder for 
suggestions is in itself flattering. For- 
ums, panel discussions and question 
and answer periods have become very 
popular in recent years. They give 
everyone a chance to participate and 
those in attendance have a feeling 
of belonging that is not possible when 
there is just one speaker. 

A number of the large corporations 
have been making somewhat similar 
moves in regard to their stockholders. 
That is, they have been serving lunch 
to stockholders; holding their annual 
stockholder meetings in large theaters 
or auditoriums, so as to induce a large 
attendance; alternating the meetings 
between various cities; inquiring in 
advance about stockholders arrivals 
so as to meet trains and provide shuttle 
transportation to the place of the meet- 
ing, etc. This all comes under the head 
of public relations and is regarded as 
money well spent by such representa- 
tive corporations as American Tele- 
phone & Telegraph, United States 
Steel, Standard Oil of New Jersey, 
General Electric and others. It is a 
development that is worth considera- 
tion by the representative stock com- 
panies with the idea that some modifi- 
cation or revision of it might be tried 
by a company here and there on an 
experimental basis. 


Trends in Local Agency Practice 


So much as been said and written 
in recent years about what local agents 
are not doing that it is a change and 
perhaps even a novelty to be able to 
say a little something about what they 
are doing. 

We had a long talk recently with an 
. observant field man of many years’ 
experience. He goes about his work in 
a knowing and perceptive way. He 
comes in daily contact with local agents 
in cities of practically all sizes. What 
have local agents been doing in the 
last year or so? According to him there 
are six noticeable developments, and 
as he has described them they are: 

1. Many local agents are reducing 
the number of companies represented 
in their agencies. A few years ago they 
took in companies to write this, that 
or the other particular line. But with 
the arrival of multiple line under- 
writing there is less need to take on a 
company in order to get accomodation 
for a particular coverage. As a con- 





sequence, field men are finding it 
much more difficult to get into agen- 
cies now than they did even three or 
four years ago. The various types of 


package policies have provided the. 


local agent with all of the facilities he 
needs in a comparatively small number 
of companies. Agents are not throwing 
companies out, but they are starving 
them out, which amounts to the same 
same thing. They are definitely less 
interested in representing additional 
companies. 

2. Agents are asking for and getting 
much more help from their home 
offices and their field men than 
they have in the past. Confronted 
with formidable and varied com- 
petition, they need help and they are 
asking for it. Field men are being asked 
to call on insured and _ prospective 
insured and, for the most part, they 
are quite willing to do so. Agents are 
asking for details about the nature of 
competitive types of companies. They 


find that they must be much more 
fully informed and are turning to their 
companies and field men for under- 
standing and for information they can 
use competitively. 

3. Many agents in numerous states 
have begun to represent mutuals and 
discount companies, who formerly had 
only stock companies in their offices. 
They are not changing their basic in- 
surance philosophy, but they repre- 
sent mutuals and deviating stock in- 
surers in order to retain business. If 
price is to be the deciding factor in 
the mind of the prospect, they want 
facilities for writing such business 
rather than lose it. 

4. Higher commissions are being 
asked for by a number of agencies 
with good records and they are get- 
ting them. As one agent in a medium 
size town remarked the other day: 
“Four or five of us are getting big city 
commissions in this town now.” This 
is not a general trend or especially 
noticeable in any one locality, but 
local agents in many towns and states 
have been able to get somewhat 
higher commissions without having to 
make very much of an issue of it. 

5. In the large cities, and in many 
of the smaller ones, office rent has 
become a serious cost factor. Conse- 
quently, agencies are moving from 
downtown districts in greater numbers 
than many suppose. They are estab- 
lishing offices away from the high 
rent areas. This is very much more im- 
portant in the larger cities than in 
small ones, but in cities down to a 
population of no more than 60,000 to 
75,000, local agents are finding they 
can save a substantial sum by moving 
from half to three-fourths of a mile 
away from the center of the commun- 
ity. 

6. The most widely adopted change 
has been the modernizing of book- 
keeping and accounting procedures. 
Agents in all of the 48 states have 
seen the wisdom and necessity of simp- 
lifying and putting on a modern basis 
all of the clerical work in their offices. 
In the past most local agents were good 
producers, good mixers and builders of 
good will—but very poor bookkeepers. 
They used to leave all of the details 
to “the people in the office.’”’ With the 
big surge in growth of property in- 
surance, beginning about 1945, agents 
were compelled to streamline book- 
keeping practices. They have not hesi- 
tated to spend rather substantial sums 
of money to get the best. In larger 
offices this has resulted in a reduction 
of the clerical force and improvement 
in the quality of the work. Local 
agency bookkeeping is not the simplest 
in the world; it calls for the best and 
most modern equipment. Field men 


find that the change has been very 
beneficial to them. It is now a simple 
matter for a field man to know just 
where he stands and what is being 
done in any office in which he igs 
represented. It was not uncommon ip 
the past to find local agency book. 
keeping in a hopeless mess. Today the 
field man rarely encounters such cleri- 
cal chaos. 


PERSONALS 











William T. Harper, chairman and 
president of Maryland Casualty, js 
observing his 45th anniversary with 
the company. He started as a clerk in 
the fidelity department and was named 
manager of the public official and de- 
pository bond department in 1917. He 
became agency director in 1934 and the 
next year was elected vice-president, 
In 1942 he was put in charge of all 
casualty operations and in 1944 he be- 
came senior vice-president. Three 
years later he became president and, 
in 1954, chairman and president. 


Patrick P. Desmond, local agent at 
Bellevue, Ky., is in St. Luke’s hospital, 
Fort Thomas, recuperating from a 
heart ailment. He expects to be able to 
return to partial duty at the agency 
which he runs in partnership with his 
brother, Walter, in several weeks. Be- 
fore going into the agency business 
several years ago, Mr. Desmond was 
in the Ohio field for Great American. 


E. J. Faulkner, president of Wood- 
men Accident & Life, has been re- 
elected chairman of the Lincoln city 
planning commission. 


Robert S. Hagge, executive vice- 
president of Employers Mutuals of 
Wausau, has been elected a member of 
the board of Ripon (Wis.) college. 


John H. Walter, who has been with 
Kansas Inspection Bureau at Topeka 
for many years, is critically ill in St. 
Francis hospital there. 


John Pickens, assistant supervising 
engineer of Hartford Accident, has 
been elected president of Hartford 
Fire group’s Men’s Club. 


Eppa Rixey, Cincinnati agent, has 
been named among “the 20 greatest 
pitchers of all time” in an article in 
Esquire. 


Paul Borders, special agent in Ken- 
tucky for Crum & Forster, will be out 
of action for about two months while 
he recuperates from a heart attack. 


Miss M. B. Burroughs, superinten- 
dent of surety bonds at the Pittsburgh 
branch of American Surety has retired, 
shortly after having celebrated her 
55th anniversary with the company. 
She joined the Pittsburgh office in 
1901 and has worked with seven dif- 
ferent managers. She has been super- 
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intendent of surety bonds since 1950. 
She was active in organizing and de- 
veloping Insurance Women of Pitts- 
purgh to its present position as one of 
the country’s most active groups of 
insurance women. At an anniversary 
and retirement dinner in Pittsburgh 
attended by 36 employes and friends, 
she was presented with an engraved 
gold watch. She also received 55 
roses, a Service pin, and many greet- 


DEATHS 


GEORGE W. BLOMGREN, 59, ex- 
ecutive secretary of Minnesota Assn. 
of Insurance Age- 
nts, died at Min- 
neapolis. He had 
been in the busi- 
ness since 1912 
and had headed 
the Minnesota 
agents’ office since 
1945. 

Mr. Blomgren’s 
insurance exper- 
ience took in age- 
ney, home office, 
field an associa- 
tion work. He be- 
gan with the old Minneapolis Insur- 
ance Agency as an office boy, gaining 
experience as a filing and billing clerk, 
and in 1916 joined Northwestern 
F.&M. in charge of the home office 
supply department, advancing to the 
filing and map departments to assist- 
ant to the manager of the loss depart- 
ment. During the first war, Mr. Blom- 
gren was in the navy, rejoining North- 
western F.&M. after discharge from 
service. He went with Security of New 
Haven in 1921 as special agent, later 
becoming state agent and serving in 
the field until 1941. He was manager 
of Minneapolis Underwriters Assn. for 
several years before joining Minnesota 
Assn. of Insurance Agents. 

Mr. Blomgren served in all the of- 
fices of Minnesota Blue Goose, was a 
member of the executive committee of 
Minnesota Fire Underwriters Assn. 
and active in Minnesota Fire Preven- 
tion Assn. 

















George Blomgren 


WALTER J. DOUGLASS, 66, local 
agent at Chesterfield, S. C., died there 
after a long illness. 


JOHN D. MAHONEY, vice-president 
of the Murphy insurance agency at Ni- 
agara Falls, died there. 


KENNETH L. FULTON, 63, Los An- 
geles local agent, died. 


J. RAE SIMPSON, 55, local agent of 
Jacksonville, Fla., died there. 


GEORGE D. VENTERS, 32, Indiana 
State agent of New York Underwriters, 
died at his home in Plainfield, Ind. He 
had been in the local agency business 
at Pikeville, Ky. before going to In- 
dianapolis with New York Underwrit- 
ers three years ago. 


RICHARD H. MENEFEE, 78, retired 
agent at Louisville, died at Kentucky 
Baptist hospital. He had been in the 
business from 1916 to 1951. 


ROBERT R. BAKER, 34, agent at 
Crab Orchard, Ky., died as a result of 
an accident on his farm. 


WILLIAM J. O’HARA, 64, a partner 
in the brokerage firm of Cornwall & 
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Stevens, New York city, died at a 
Yonkers, N. Y., hospital. He had been 
with the firm nearly 50 years. 


RODNEY D. WILEY, 72, who travel- 
ed the Illinois field for more than 30 
years, died at Chicago. He had been 
with Underwriters Adjusting from 
1946 until just a few months ago when 
he joined Cook County Loss Adjust- 
ment Bureau as a proof checker. Mr. 
Wiley traveled the southern Illinois 
field for Boston and Old Colony for 


several years and later was with York- 
shire as a field man in Illinois, Ohio 
and Michigan. From 1920 to 1924, he 
was an engineer at Minneapolis with 
the Conklin-Zonne-Harrison agency 
and was with Marsh & McLennan 
there for a year before being appoint- 
ed state agent for Atlas in Illinois in 
1925. He joined Underwriters Adjust- 
ing in 1946. 


OLEN STEWART, 56, local agent at 
Warsaw, Ky., died. 








Opponents of WC Package in Cal. Have Their Say 
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but not where the workmen’s compen- 
sation insurance is concerned. In Cal- 
ifornia the compensation policy is 
practically the written law. Under this 
law a company may return “divi- 
dends” under the participating plan 
from surplus earned from the risk—or 
savings. These dividends are discre- 
tionary with the directors—of stock 
companies—and they may vary com- 
pany by company. 

Mr. Hatch, replying to a question 
by John O’Hara, attorney of Los Ange- 
les representing a group seeking the 
approval of Commissioner McConnell 
for the prohibition, said that the pack- 
age plan with discounts or reduced 
rates for the added “unregulated” cov- 
erages will directly affect the mini- 
mum rate law. He said that compen- 
sation insurance is profitable in Cal- 
ifornia while these added coverages, 
especially automobile, are “loses” and 
therefore should not be sold in such a 
package with discounts. This, he said, 
means that some of this cut comes out 
of the statutory workmen’s compensa- 
tion rate under the minimum rate law. 

Both “witnesses’’ emphasized that 
approval of such package policies, with 
compensation policies the basis, would 
create a competitive “hassel” in the 
state detrimental to all companies and 
the public. 

-Mr. Hatch said that more and more 
companies are entering the compensa- 
tion business and hope to use this 
method of getting volume of a profit- 
able line. He stressed his opinion that 
the California compensation act is good 
and should not be weakened by such 
a “gimmick.” If there were no dis- 
counts on the added lines he would 


not object to a package deal but he 
does believe that—in his definition of 
package—these lines should be written 
separate from compensation. 

It was also brought out that there is 
the danger of salesmen stressing the 
idea that such a scheme would help re- 
duce the compensation costs. Also if 
such a package deal is permitted, 
workmen’s compensation policies 
would be more difficult to control in 
the opinion of both company execu- 
tives. Also “it is no good to permit com- 
bination even without discounts unless 
there is some regulation.” 


There was also the suggestion that 
such a presentation to a client could 
be a violation of the anti-rebate law 
by offering such a deal as a considera- 
tion to get the business. 

In reply to a question by Commis- 
sioner McConnell—“you referred to a 
rate war—if the package deal became 
common, do you think you would nave 
to meet competition—and that might 
mean a rate war.” The answer: “Yes, 
particularly on the bigger lines—it 
would have startling results.” 

At the previous hearings, July 6 and 
July 9 in San Francisco and Los Ange- 
les, opponents to the prohibition pro- 
posed, spoke about savings to be ef- 
fected. At Monday’s afternoon session 
Mr. McGuire was questioned at some 
length and in detail on this phase. He 
consulted statistics, “only ones avail- 
able” as a basis of consideration, being 
exhibits by the National Bureau of 
Casualty Underwriters. Mr. McGuire 
said that over-all he could see little 
or any savings by writing such com- 
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WANTED 


HOME OFFICE EXAMINER 
CASUALTY ADJUSTERS & 
SUPERVISOR 


Positions now available for above, due to com- 
pany's well planned expansion in casualty field. 
Your experience might command an above aver- 
age salary including regular company benefits. 
Write giving details of your present status, 
interview will be arranged. 


LINCOLN CASUALTY CO. 
175 W. Jackson Bivd. 

Chicago, Illinois 

Attention: S. R. Virco 


Examiner applicants write Lincoln Casualty Co., 
Springfield, Illinois, Attention S. R. Virco. 


FOR SALE 


Elswick Insurance Agency, Caldwell, Ohio due 
to death of proprietor. Appraised at $24,300. 
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contact Ray Elswick Insurance Agency or L. C. 
Young, Attorney, B & L Bldg. Caldwell, Ohio. 








ST. LOUIS AND 
EASTERN MISSOURI 


Multiple Special Agent wanted by large inde- 
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Louis. Attractive employee benefits. Real op- 
portunity for good worker. Write Box N-62, 
The National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Illinois. 








FIRE UNDERWRITING 
MANAGER 


Progressive Midwestern Stock Company operat- 
ing in a number of states writing fire and inland 
marine including farm. Needs man able to take 
full oop. Excellent opportunity in growing 
company for ambitious, capable man, Reply with 
full résumé to Box N-47. c/o The National Under- 
writer Company, 175 West Jackson Boulevard, 
Chicago 4, Illinois. 
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WANTED 


By an established Chicago Company, capable 
of handling all details of accounting depart- 
ment. Salary open. Excellent opportunity. Re- 
plies will be kept strictly confidential. Address 
Box N-6!, The National Underwriter Co., 175 
W. Jackson Blvd., Chicago 4, Illinois. 











bination. He was again challenged by 
Mr. Levit who suggested that it was 
possible for one company to determine 
its own ability to make savings. Mr. 
McGuire also reported that, from a 
survey made by his company several 
years ago on such a combination, there 
did not appear to be any demand for 
such a combination—and that the re- 
cent development was the result of a 
company creating a demand by of- 
fering, through its agents and brokers, 
the package. 


In effect, said Mr. McGuire, offer- 
ing such a combination deal with 
workmen’s compensation with dis- 
counts on the attached “unprofitable” 
lines, was paying a dividend on the 
comp policy “in advance.” If one com- 
pany offers 15% off on the other lines 
in the package “what is there to stop 
another company from offering 20%?” 

If the Commissioner approves pack- 
age deals, Mr. McGuire stated “we 
would have the biggest competitive 
hassel this state has ever seen.” “If 
you write at a loss, thus reducing sur- 
plus, you undermine the real basis of 
all insurance.” 

In an “aside” over one point Com- 
missioner McConnell said California 
compensation rates are about to be re- 
duced on an over-all average of 3.7%. 

Much of the discussion was over in- 
cluding automobile liability in such a 
package when “automobile rates are 
all out of line in California” according 
to Mr. McGuire. In a casual conversa- 
tion during recess it was reported that 
the Farmers group is writing a larger 
volume at rates higher than Bureau. 


Mr. Hatch reported that “some years 
ago” his company “explored” the idea 
of writing workmen’s compensation 
in a “package” with general liability 
but “threw it in the waste basket” 
because they did not consider such a 
package practical—and had no de- 
mand from the public. 

Commissioner McConnell, who is 
conducting the hearings personally, 
gave no hint of the department’s po- 
sition but he was meticulous in hand- 
ling the hearings in an evident desire 
to explore the whole question through- 
ly. 

After excusing Mr. McGuire late 
Monday afternoon, Mr. McConnell 
called for a resumption of the hear- 
ing Tuesday morning. 





NAIC Steering Unit 
Meets at Chicago 


(CONTINUED FROM PAGE 1) 
calendars with some optimism that it 
may be enacted before adjournment. 
The NAIA Washington representa- 
tive also advised that a bill, H. R. 
10833, had been introduced in the 
House by Rep. Simpson under the title 
of “To Recognize for Income Tax Pur- 
poses Prepaid Income Accounting and 
Reserves for Estimated Expenses.” 
This proposed bill, which Mr. Hern- 
don indicated would accomplish part 
of the NAIA objectives in obtaining 
tax relief for NAIA members under 
sections 452 and 462 of the internal 
revenue code, particularly covered tax 
relief under the heading of taxes on 
prepaid income. Rep. Simpson, he said, 
had agreed to study any NAIA sugges- 
tion for “improvement of his bill.” 
Joseph A. Neumann of Jamaica, N. 
Y., past-president of NAIA and chair- 
man of the special automobile insur- 
ance committee, reported on steps tak- 
en to implement the directive of Na- 
tional Board of State Directors to pro- 
vide state associations with ammuni- 


tion to help them defeat compulsop 
insurance proposals in their State 
when they arise. 

He indicated that 44 state legislature 
will convene next year and some wij 
probably be faced with compulsory ay. 
tomobile insurance proposals. 

Among the many items already sey; 
to state associations in accordance with 
this plan, as indicated by Mr. Neumann, 
were an analysis of the New York com. 
pulsory law, a copy of the Massachy. 
setts compulsory law, comparisons 9 
the New York and Massachusetts 
compulsory laws and the assignej 
risk plans in those states, copies of the 
uninsured motorist endorsement pro. 
vided by the stock companies in Ney 
York, the New Jersey  unsatisfieg 
claim and judgment fund law of 1953 
with amendments, the North Dakota 
unsatisfied judgment fund law, the 
Manitoba impoundment law, the New 
York inspection law, and several pam- 
phlets and booklets prepared by Assn, 
of Casualty & Surety Companies pre. 
senting arguments in opposition to 
compulsory automobile insurance. 

Maurice J. Hartson Jr. of New 
Orleans reviewed the graduated pre- 
mium rating plan in Texas, and in- 
creased competition in the dwelling 
field. The property insurance commit- 
tee is presently studying the rating 
plan and it will probably be discussed 
more fully at the annual meeting. 

As the deadline nears in the NAIA 
contest to select a symbol, sign, seal, 
insignia or designation to set apart the 
local independent agent from the direct 
writer, entries are pouring into the 
New York office of the association, 
according to Arthur M. O’Connell of 
Cincinnati, who reported for the public 
relations committee. He noted that the 
special mailing brochure which was 
prepared and sent to each member of 
the association, at the direction of the 
board of state directors, had spurred 
interest in the contest and should pro- 
vide the judges with many excellent 
suggestions from which to select the 
$1,000 first prize winner and the five 
other winners who will divide $500 in 
awards. The deadline for submitting 
entries is Aug. 1. 

Mr. O’Connell also said a_ special 
mailing has been sent to all state asso- 
ciations providing them with samples 
of several advertising programs that 
are presently available for use by 
agents and indicating that supplies of 
these programs can be sent to local 
associations if they so desire. He indi- 
cated that most of the associations are 
in favor of the idea and that the mate- 
rial is being sent to them. 

He also said that, as a spur to agents 
and local associations which are think- 
ing of advertising in newspapers, radio 
or TV, a fact sheet on approximate 
costs in various population categories 
in the three media has been sent to 
state associations for dissemination to 
their members. 

Archie M. Slawsby of Nashua, N. H., 
reported on his continuing study of the 
licensing of company employes as 
agents. 

On the free accident insurance sit- 
uation, Morton V. V. White of Allen- 
town, Pa., indicated that 14 states have 
disapproved free insurance and in two 
states laws have been passed to that 
effect. In Louisiana and Rhode Island, 
Mr. White reported, at the last session 
of the legislatures the insurance de- 
partments were specifically directed to 
prohibit the use of the free insurance 
gimmick. To all intents and purposes 
the problem has been effectively 
stopped. 
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A MUTUAL COMPANY FOUNDED IN 1845 


Modern policies for modern needs include Ordinary Life Insurance, Group Insurance, Accident and Sickness Insurance and Pension Trusts 





